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REPORT  OF  THE  PROCEEDINGS 


AT   THE 


FIRST  SEMI-ANNUAL  MEETING 


HELD   BY   THE 


NATIONAL  ASSOCIATION 


or 


STOVE  MANUFACTURERS 


OF   THE 


UNITED    STATES 


JULY  10  and  11,  1872. 


ALBANY: 

WEED,  PARSONS  AND  COMPANY,  PRINTERS. 
1872. 


NATIONAL   ASSOCIATION 


OF 


STOYE    MANUFACTURERS 


The  first  semi-annual  meeting  of  the  National  Association 
of  Stove  Manufacturers,  was  held  in  College  Hall,  Cincinnati, 
on  Wednesday,  July  10,  1S72. 

The  Association  was  called  to  order  at  12  o'clock  by  the 
President,  Mr.  John  S.  Perry,  of  Albany. 

Mr.  A.  E.  Chamberlain,  of  Cincinnati,  was  appointed  Sec- 
retary. 

The  Convention  opened  with  the  delivery  of  the  follow- 
ing address  by  the  President. 


ADDRESS. 


Gentlemen  :  I  think  that  we  may  justly  be  congratulated, 
upon  the  success  of  our  labors,  in  organizing  the  National 
Association  of  Stove  Manufacturers  of  the  United  States. 

We  found  the  business  demoralized  and  unprofitable,  while 
its  future  seemed  even  more  unpromising.  The  cost  of  the 
raw  material  was  rapidly  advancing,  the  question  of  labor 
threatening  to  assume  new  aspects,  a  ruinous  competition  in 
prices  was  becoming  day  by  day  more  disastrous,  and  a  grow- 
ing antagonism  was  apparent  between  the  different  members 
of  the  trade.  Sectional  jealousies  were  increasing,  and  a  great 
industrial  interest,  of  forty  millions  a  year,  was  apparently 
upon  the  verge  of  bankruptcy  and  ruin. 

To  remedy  these  evils,  and  to  establish  a  new  foundation, 
more  in  accordance  with  correct  principles  of  business,  seemed 
desirable  and  worthy  of  our  best  efforts  ;  and  it  was  believed 
that  a  promise  of  success  could  only  be  found  in  systematic 
co-operation.  A  meeting  was  accordingly  held  in  the  city  of 
New  York,  composed  of  Stove  Manufacturers  from  all  parts  of 
the  country. 

They  came  together  with  more  or  less  doubt  and  suspicion, 
but  they  parted  as  friends,  and  with  a  strong  faith  that  the  Asso- 
ciation could  be  made  of  great  and  permanent  benefit  to  the 
whole  trade. 

Four  months  have  passed,  during  which  time  we  have  par- 
tially tried  the  experiment ;  partially  I  say,  since  only  one- 
half  or  two-thirds  of  the  craft  have  given  us  their  names  and 
influence. 

These  four  months  included  to  us,  the  most  trying  season 
of  the  year,  —  the  spring  and  early  summer, —  when  purchasers 
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are  few,  and  all  our  faith  and  strength  are  required  to  believe 
the j  will  ever  be  numerous  again. 

But  with  these  discouragements,  we  have  been  successful  far 
beyond  our  expectations. 

At  the  close  of  our  Convention  on  the  seventh  of  March  last, 
we  numbered  about  eighty  members.  I  am  now  able  to  report 
a  formidable  body  of  one  hundred  and  fifty-one,  (cheers),  while 
there  yet  remains  sixty-three  Manufacturers  to  be  brought  in, 
to  make  our  Association  complete. 

The  names  of  seventy  firms  which  appear  upon  the  printed 
list  have  been  erased,  as  they  are  no  longer  in  the  business. 

If  an  Association  of  this  kind  is  to  be  strong  and  perma- 
nent, it  must  embrace  the  whole  trade.  Those  who  refuse 
to  co-operate  with  us,  embarrass  our  action,  and  do  their  share 
in  breaking  up  the  Society,  and  a  heavy  responsibility  there- 
fore rests  upon  them.  If  they  are  not  for  us  in  their  personal 
efforts  and  influence,  they  must  be  against  us ;  there  can  be 
no  middle  ground. 

The  name  of  each  Manufacturer  is  an  element  of  strength, 
to  secure  which  is  clearly  our  first  duty.  Unless  the  craft  are 
substantially  a  unit,  there  can  be  no  perfect  co-operation. 

In  this  great  principle,  we  have  in  our  own  hands  a  tre- 
mendous power,  which,  if  wisely  used,  will  elevate  the  char- 
acter of  our  business,  and  confer  lasting  benefits  upon  each 
member  of  the  Association. 

Shall  we  avail  ourselves  of  this,  or  shall  we,  by  narrow  and 
short-sighted  views,  throw  away  these  golden  opportunities, 
and  again  embark  upon  the  stormy  sea  of  strife  ? 

The  Stove  trade  of  the  United  States,  is  composed  of  about 
two  hundred  and  fourteen  firms,  but  it  is  substantially  con- 
trolled by  less  than  one  hundred  and  fifty. 

It  is  an  important  element  in  our  case,  that  we  have  no 
foreign  competition.  The  advantages  of  this  condition  of  things 
must  be  at  once  apparent. 

In  many  other  departments  of  industry,  an  attempt  to 
co-operate,  by  forming  an  association  of  a  few  producers  in 
America,  would  probably  be  a  waste  of  time  and  labor.     The 
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surplus  products  of  the  old  world  would  flow  in  upon  them,  at 
ruinous  prices,  and  they  would  be  powerless  to  regulate,  or  to 
endure  the  competition. 

Happily,  however,  for  us,  there  is  no  danger  in  that  direction, 
and  therefore  our  way  is  plain.  The  problem  that  we  have  to 
solve  is  very  simple,  the  handling  of  which  only  requires  that 
we  take  it  in  its  broad  view,  and  put  in  exercise  a  little  manly 
common  sense. 

Our  desires  and  expectations  are  only  just  and  reasonable. 
We  place  our  capital  at  the  risk  of  the  ten  thousand  contin- 
gencies of  business.  We  put  our  personal  reputations  at  stake. 
We  throw  in  the  labor  of  our  lives ;  and  it  is  an  unremitting 
labor  that  is  demanded  of  us.  We  must  have  the  genius  to 
invent,  the  power  to  construct,  the  taste  to  adorn,  and  the  expe- 
dience necessary  to  conduct  a  large  and  complicated  business. 

Is  the  legal  interest  of  seven  per  cent  upon  our  capital  a  suf- 
ficient recompense  for  this  combination  of  ability  and  power  ? 
Gentlemen,  I  believe  that  but  a  small  portion  of  the  trade  have 
realized  even  this  meager  return  during  the  past  few  years. 

We  receive  no  thanks  for  this  uncalled-for  liberality  to  the 
public;  but  rather,  as  a  class,  justly  deserve  the  contempt 
which  more  prosperous  men  have  cast  upon  us. 

But  we  have  now  inaugurated  a  new  order  of  things,  and 
the  great  question  for  this  meeting  to  answer  is,  shall  the  pres- 
ent movement  go  on  f  and  we  will  here  consider  a  few  simple 
propositions  : 

1.  Are  harmony,  friendship  and  co-operation  desirable?  Are 
they  more  likely  to  promote  happiness  and  prosperity,  than 
contention,  enmity  and  strife? 

2.  If  answered  in  the  affirmative,  which  no  one  can  doubt, 
is  there  any  more  promising  mode  of  securing  these  results, 
than  through  the  medium  of  our  Association  ? 

3.  If,  by  a  partial  experience  only,  we  have  found  virtue  in 
it,  is  there  not  great  encouragement  for  us  to  persevere  in  the 
same  direction  ? 

4.  If  the  efforts  that  we  are  now  making  for  peace  and  har- 
mony shall  fail,  may  we  not  reasonably  expect  that  a  most 
bitter  and  ruinous  competition  in  prices  will  follow  ? 
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Such  a  deplorable  and  disgraceful  realization,  would  give  a 
favorable  opportunity  for  carrying  into  effect  a  suggestion  that 
has  been  made,  and  it  is  a  favorite  idea  in  some  quarters,  that 
the  large  and  wealthy  manufacturers  should  carry  on  the  busi- 
ness at  a  loss  for  a  time,  so  that,  by  controlling  the  market,  they 
might  reap  the  harvest  which  would  be  likely  to  follow. 

But  I  think  we  should  all  regret  to  see  a  great  industrial 
interest  thus  becoming  demoralized,  and  involving  in  ruin 
scores  of  deserving  men.  That  some  such  unfortunate  result 
will  follow  a  failure  in  our  present  movement,  I  firmly  believe ; 
and  I  cannot  therefore  neglect  to  give  you  early  warning  of  it. 

Times  have  changed,  gentlemen,  and  we  must  change  with 
them.  The  rules  that  we  adopted  ten  or  fifteen  or  twenty 
years  ago  may  be  quite  impracticable  now. 

The  producers  of  the  raw  material  have  their  Associations — 
the  operatives  have  theirs — if  we  determine  to  have  none  — 
but  to  act  every  man  for  himself,  without  mutual  confidence 
and  co-operation,  our  anticipations  may  be  realized  —  the  weak 
will  be  wiped  out,  and  those  who  remain,  will  have  an  oppor- 
tunity to  control. 

But  this  is  not  the  Christian  doctrine  which  teaches  us  to 
help  one  another.  Shall  this  principle  be  ignored,  when 
applied  to  those  engaged  in  the  same  trade  ?  I  firmly  believe, 
that  it  will  be  found,  in  the  long  run,  that  in  helping  others 
we  help  ourselves.     "  In  giving,  we  retain" 

Leaving  out  of  view,  however,  the  material  benefits  to  be 
derived  from  our  Association,  there  are  other  advantages  to  be 
be  considered,  and  they  are  of  none  the  less  importance, 
because  relating  more  especially  to  the  social  feelings  of 
mankind.  Intercourse  between  men  engaged  in  the  same 
pursuits,  generally  begets  friendship  and  mutual  confidence. 
An  opportunity  is  thus  offered  for  the  comparison  of  views, 
and  for  harmonizing  relations  which  might  otherwise  become 
unfriendly.  But  more  than  this,  "  In  the  multitude  of  coun- 
selors "  saith  the  wise  man,  "  there  is  safety."  In  a  business 
of  such  magnitude,  and  of  such  geographical  extent,  and  one 
combining  so  many  sectional  interests,  a  frequent  conference 
of  the  trade  is  indispensable  ;  for  counsel,  for  suggestion,  and 
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for  deciding  important  questions  that  will  from  time  to  time 
arise. 

In  our  religious  and  social  relations,  we  adopt  the  principle 
of  association.  In  all  moral  and  educational  movements,  where 
effective  power  is  required,  we  combine. 

The  tillers  of  the  soil  illustrate  the  virtue  of  this  principle 
in  their  Agricultural  Associations,  and  we  see  the  results  in  the 
economic  and  material  improvements  which  characterize  that 
important  branch  of  industry. 

It  is  said  that  in  the  formation  of  Dental  Associations,  at 
whose  annual  meetings  the  members  freely  discuss  each  new 
step  made  in  the  art,  more  has  been  done  in  three  years  to 
advance  Dentistry  as  a  science,  than  during  all  of  the  last 
century,  when  each  individual  jogged  along  in  the  old  beaten 
track. 

Think  you  that  any  member  of  the  calling  has  been  injured 
by  communicating  his  knowledge  to  his  less  favored  brethren  % 
Rather  has  the  profession  been  elevated,  and  each  member  of 
it  ennobled. 

We  must  make  up  our  minds  that  this  Association  can  never 
nourish  and  be  permanent,  unless  each  member  is  willing  to 
make  concessions  for  the  good  of  the  whole. 

We  have  not  organized  for  the  benefit  of  any  particular  set 
of  men,  or  any  particular  section  of  the  country,  but  for  the 
equal  prosperity  of  the  whole  trade,  and  it  must  be  upon  this 
principle  that  all  our  action  is  based. 

Some  sections  more  favorably  situated,  may  be  required  to 
yield  some  of  their  advantages  of  position  ;  but  if  this  shall 
be  found  the  least  of  two  evils,  it  will  be  the  part  of  wisdom 
for  them  to  meet  it. 

There  will  be  sold  during  the  present  year  not  less  than 
two  and  a  quarter  millions  of  stoves  for  actual  use.  They  will 
not  be  purchased  because  they  are  cheap,  but  simply  because 
they  are  fca  necessity ;  and  this  result  will  not  be  materially 
changed,  whether  they  pay  to  the  Manufacturers  a  fair  profit, 
or  inflict  a  positive  loss. 

In  one  day  during  the  last  month,  ten  thousand  emigrants 
arrived  at  the  single  port  of  New  York,  and  during  the  same 
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week,  twenty  thousand  —  or  about  four  thousand  families ;  each 
one  of  which  will  doubtless  buy  a  stove. 

With  an  almost  certain  demand  that  will  realize  to  the  trade 
some  forty  millions  of  dollars,  during  the  present  year,  may 
we  not  dismiss  our  fears,  and  rest  in  perfect  confidence  that  we 
shall  each  receive  our  share  ? 

This  will  be  modified  of  course  by  our  taste  and  skill,  and 
our  ability  in  conducting  the  business. 

We  are  engaged  in  a  legitimate  trade,  carried  on  for  a  legiti- 
mate purpose.  We  give  employment  to  not  less  than  one 
hundred  and  fifty  thousand  men,  and  direct  support  to  three 
quarters  of  a  million  or  so  of  our  population. 

Our  business  requires  the  use  of  a  large  capital,  probably  not 
less  than  thirty  millions. 

We  produce  articles  of  merchandise  that  are  almost  indispen- 
sable to  life,  and  we  have  a  right  to  a  fair  return  for  our  labor, 
and  for  the  use  of  our  capital.  It  will  be  our  own  fault  if  we 
do  not  command  it. 

With  iron  at  fifty  dollars  per  ton,  and  a  corresponding 
advance  in  all  other  material,  and  a  constantly  increasing  cost 
for  labor,  stoves  of  an  ordinary  quality,  will  cost  the  Manufactu- 
rers of  this  country,  during  the  present  year,  from  one  hundred 
and  thirty  to  one  hundred  and  forty  dollars  per  ton. 

With  sales  averaging  seven  or  seven  and  a  half  cents  per 
j)ound,  may  we  not  expect  that  our  balance  sheets  will  make  a 
very  poor  show  at  the  end  of  the  year. 

I  put  the  question  to  you  gentlemen,  individually,  will  your 
business  pay  a  reasonable  profit  upon  the  present  cost,  at  less 
than  seven  and  a  half  to  ten  cents  per  pound  for  your  pro- 
ducts ? 

We  must  calculate  for  a  fair  percentage  upon  the  cost  of 
our  goods,  and  not  for  a  certain  number  of  dollars  per  ton,  as 
the  ratio  of  cost  materially  changes  the  result.  I  will  illus- 
trate this  by  comparing  the  relative  cost  and  sales  in  1842,  and 
in  1872,  thirty  years  later. 


13 

1842.  1872. 

Cost  of  iron,  say  ....  ■ $23  00  $50  00 

Cost  of  moulding      "      10  00         28  00 

Cost  of  mounting       "     4  00         12  00 

Cost  of  other  items     " 13  00         40  00 


$50  00     $130  00 


Or  160  per  cent  advance  in  1872. 

Average  sales,  say $60  00     $140  00 

Or  133-j^j-  per  cent  advance  in  1872. 

Or  a  profit  on  the  business  of 20$         7-^$ 

On  a  sale  of  2,000  tons  in  1842,  as  above  stated,  amounting 
to  $120,000.00,  the  profit  was  at  $10.00  per  ton,  $20,000.01'. 

To  make  this  amount  in  1872,  at  the  same  rate  of  profit  per 
ton,  the  sales  must  amount  to  $280,000.00. 

1842.  1872. 

Take  the  average  sale  at $65  00     $145  00 

Or  123^  per  cent  advance  in  1872. 

Or  a  profit  on  the  business  of 30$  11^ 

On  a  sale  of  2,000  tons  in  1842,  amounting  to  $130,000.00, 
the  profit  was  $30,000  00. 

To  realize  the  same  in  1872,  at  the  same  rate  of  profit  per 
ton,  would  require  a  business  of  $290,000.00. 

1842.  1872. 

Take  the  average  sale  at $70  00     $150  00 

Or  114^-  per  cent  advance. 

Or  a  profit  on  the  business  of 40$       15^$ 

On  a  sale  of  2,000  tons  in  1842,  amounting  to  $140,000.00, 
the   profit  was  $40,000.00. 

To  realize  the  same  in  1872,  at  the  same  profit  per  ton, 
would  require  a  business  of  $300,000.00. 

Thus  we  see  that  on  a  profit  of  $10  per  ton,  to  make 
the  same  amount,  we  must  do  133^-  per  cent  more  business 
in  1872  than  in  1842. 

On  a  profit  of  $15  the  increase  must  be  123-^  per  cent. 

On  a  profit  of  $20  it  must  be  114^-  per  cent  increase. 


14 

In  view  of  this  statement,  where  will  those  firms  land  who 
persist  in  selling  their  stoves  at  six,  or  even  seven  cents  per 
ponnd  ?  Those  who  are  strong  may  be  able  to  endure  this  for 
a  time,  but  if  there  is  any  truth  in  figures  the  continuance  of 
this  ability  is  simply  a  question  of  capital. 

It  is  possible  that  iron  will  be  sold  during  the  coming  year 
at  $45,  or  less ;  but  it  is  very  questionable  whether  the  cost  of 
manufacturing  stoves  will  be  reduced  in  the  same  proportion. 
If  the  history  of  the  past  is  any  criterion  for  the  future,  for 
every  dollar  that  iron  recedes,  stoves  will  recede  two  dollars. 

A  few  inconsiderate  men  take  the  lead  in  making  this  reduc- 
tion, and  we  all  follow,  one  cutting  under  another  until  the 
business  is  utterly  ruined.  Is  it  not  in  such  cases  that  we  need 
the  regulating  power  of  association,  and  of  unity  ? 

To  make  our  Association  permanent,  I  think  that  we  must 
dismiss  from  our  minds  the  idea,  that  the  business  of  any  given 
locality  belongs  to  any  special  set  of  men. 

We  each  have  an  equal  right  to  the  trade  of  the  world ;  we 
have  heretofore  enjoyed  this  right,  except  when  debarred 
from  it  by  the  laws  which  control  such  questions,  and  we  shall 
probably  strive  to  maintain  it. 

Boston  and  Philadelphia  will  sell  their  stoves  as  usual  in 
Troy  and  Albany,  while  the  last-named  cities  will  continue 
to  find  a  market  in  the  West. 

The  National  Association  resolved  to  fix  the  minimum  price 
of  common  stoves  at  seven  cents.  Most  of  the  local  Societies 
adopted  the  same  resolution.  The  Manufacturers  of  Cleveland, 
Detroit,  Chicago  and  other  western  cities,  act  in  accordance 
therewith ;  and  the  Eastern  houses,  who  have  Western  branches, 
must  follow  in  the  same  direction. 

I  ask  you,  gentlemen,  what  is  to  become  of  those  houses 
who  are  not  so  favorably  situated  ? 

If  we  agree  upon  a  uniform  minimum  basis  for  all  parts  of 
the  country,  it  is  very  clear  that  each  Manufacturer  must  be  at 
liberty  to  equalize  the  freights,  so  that  all  shall  stand  upon  the 
same  plane. 

Some  of  us  may  insist,  that  we  have  a  right  to  the  advan- 
tages of  our  geographical  position.     As  members  of  the  Asso- 
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ciation  we  can  have  no  special  rights  —  we  must  accept  a  per- 
fect equality ;  without  this  our  dissolution  is  certain. 

Upon  this  basis,  the  advantages  and  disadvantages  of  union 
must  be  carefully  weighed  and  calmly  considered ;  but  it  must 
be  remembered,  that  in  either  case  there  will  be  the  same 
division  of  trade.  In  the  one,  we  shall  each  realize  a  fair  profit 
on  our  sales,  while  in  the  other  there  will  be  an  almost  certain 
loss.  I  ask  you,  gentlemen,  in  which  category  will  the  least 
of  two  evils  be  likely  to  be  found  —  for  there  is  little  else  in  the 
case  to  be  considered. 

Those  who  in  the  early  spring  predicted  a  collapse  in  the 
market  for  metals,  and  that  we  should  be  able  to  obtain  iron  in 
July  at  $40.00  or  less,  have  experienced  the  fate  of  other 
prophets,  who  make  predictions  without  a  full  knowledge  of  all 
the  facts. 

Since  our  meeting  in  March,  iron  has  advanced  $5.00  to 
$10.00  per  ton,  and  it  is  thought  by  many  that  the  maximum 
has  not  yet  been  reached. 

Prices  are  higher  in  England  to-day  than  at  any  time  during 
the  past  century,  and  there  is  a  wide-spread  alarm  in  that 
country  in  the  threatened  famine  for  ores. 

The  question  of  fuel  there  is  also  one  that  excites  great  unea- 
siness ;  the  mines  have  become  deep  and  costly  to  work,  and 
many  of  them  are  entirely  exhausted. 

A  late  correspondent  writes  :  "Almost  any  price  can  be  had 
"  for  coal  by  those  who  are  fortunate  enough  to  have  any  for 
"  sale." 

"  The  demand  is  so  heavy,  that  the  additions  which  are 
"  being  made  to  pits,  and  the  new  pits  which  are  being  sunk, 
"  seem  to  go  but  very  little  way  in  meeting  the  extra  require- 
"  ments  of  consumers. 

"  Everybody  is  crying  out  for  more  fuel,  and  do  what  they 
"  will,  they  cannot  get  it  quick  enough." 

John  Stuart  Mill  said  in  Parliament,  "  The  exhaustion  of 
"  English  coal  supply,  is  a  matter  not  of  centuries  but  of  gener- 
ations." 

Such  has  been  the  scarcity,  that  Manufacturers  have  bought 
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up  the  mountains  of  slack  that  lie  around  the  mouths  of  the 
pits. 

The  time  is  not  distant  when  we  must  cease  to  look  abroad 
for  any  part  of  our  supply  of  iron . 

Predictions  are  already  made  by  men  who  have  carefully 
investigated  the  subject,  that  America  will,  at  no  distant  day, 
become  the  great  producer  for  the  world. 

A  late  writer  in  the  " English  Mining  World"  which  is  a 
high  authority  on  such  subjects,  says : 

"Every  geological  observer,  who  investigates  the  distribu- 
"  tion  of  the  coal  and  the  iron  ores  of  America,  and  the  facili- 
"  ties  which  exist  for  bringing  them  together,  must  arrive  at 
"  the  conclusion,  that  before  the  lapse  of  another  generation, 
"  the  United  States  will  be  the  great  iron  and  steel -producing 
"  country  of  the  world. 

"  England  is  now  at  the  head  of  the  iron  interest,  having 
"  some  600  furnaces,  which  annually  consume  upward  of  11,- 
"  500,000  tons  of  ore,  and  bring  out  a  product  in  pig  metal  of 
"  5,500  000  tons,  valued  at  over  £13,500,000  sterling,  or  about 
"  $67,500,000. 

"  In  going  back  a  single  decade,  we  find  that  in  Great 
"  Britain  the  rate  of  increase  has  been  only  44  per  cent,  while 
"  in  the  United  States  it  has  been  at  least  120  per  cent. 

With  a  consumption  of  iron  such  as  the  world  has  never 
before  seen,  and  a  prospective  demand  that  will  throw  the 
present  into  the  shade,  can  we  reasonably  look  for  prices  to 
rule  under  $45  or  $50,  until  the  facilities  for  producing  it  are 
very  largely  increased? 

Gentlemen,  we  do  not  want  cheap  iron.  It  would  be  a 
great  calamity  to  us  if  the  price  should  fall  to  $25.  When- 
ever this  deplorable  event  shall  take  place,  our  stoves  will 
recede  $50.  This  has  been  the  history  of  the  past,  and  it  will 
continue  thus  in  the  future. 

In  1861,  iron  was  sold  at  $16  to  $20,  and  the  trade  never 
suffered  more  than  during  that  memorable  year.  Our  stoves 
were  sold  at  three  to  five  cents  per  pound,  and  disaster  neces- 
sarily followed. 

What  we  need  is  a  handsome  percentage  of  profit,  upon  a 
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handsome  cost  for  our  products.  Then  the  producer,  the 
operative,  and  the  manufacturer,  are  all  satisfied,  and  prosperity 
is  the  result. 

The  second  article  of  our  Constitution  provides  that  the 
Executive  Committee  shall  engage  a  Secretary  for  our  Associa- 
tion, and  section  fifth,  of  the  By-Laws,  empowers  this  Commit- 
tee to  determine  his  salary,  and  to  assess  the  members  for  the 
same,  and  for  other  current  expenses. 

I  am  glad  to  be  able  to  state,  that  thus  far  we  have  had  no 
occasion  to  make  such  assessment. 

The  Treasurer  has  received,  and  has  now  in  hand,  the  sum 
of  $1,589.00. 

The  President  has  disbursed  for  the  Association  the  sum  of 
$700.00,  which  he  will  ask  the  Treasurer  to  pay. 

There  will  then  remain  in  the  hands  of  this  officer  the  sum 
of  $889.00,  subject  to  the  order  of  the  Convention. 

It  has  been  thought  best  not  to  employ  a  permanent  Secre- 
tary until  a  further  general  consultation  could  be  had  at  this 
meeting.  Some  of  the  Committee  are  not  fully  persuaded  that 
it  is  expedient  to  make  an  appointment  at  present. 

I  have  believed  that  a  man  well  fitted  for  the  place  could  be 
of  great  service  to  the  members  of  the  Association.  It  is,  how- 
ever, an  open  question,  and  one  that  should  be  freely  discussed 
on  this  occasion. 

I  have  been  somewhat  in  correspondence,  and  also  in  confer- 
ence on  this  subject,  with  Prof.  George  "W*.  Maynard,  who, 
with  Mr.  Schuyler  Yan  Pensselaer,  his  associate,  has  opened 
an  office  at  'No.  24  Cliff  street,  New  York,  for  the  purpose  of 
establishing  a  u  Bureau  of  Iron  Information^ 

I  will  read  the  circular  issued  by  these  gentlemen,  which 
perhaps  will  convey  to  the  meeting  a  better  idea  of  their  inten- 
tions and  capabilities,  than  any  thing  that  I  can  say  on  the 
subject. 

3 
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Office  of  Maynabd  &  Van  Rensselaer, 
24  Cliff  street.  New  Yoek. 


I 


Geo.  W.  Maynard,  I 

Schuyler  Van  Rensselaer,  j 


M. 


We  take  pleasure  in  informing  you  that  we  have  opened  at  the  above 
address,  an  office  for  the  transaction  of  the  business  of  Mining  and  Metal- 
lurgical Engineering,  in  conjunction  with  a  fully  equipped  Analytical 
Laboratory.  It  is  our  intention  to  make  all  matters  relating  to  the  mining 
and  metallurgy  of  iron  a  speciality,  and  to  this  end  we  desire  to  have  the 
iron  mines  and  works  of  the  United  States  represented,  as  far  as  possible, 
by  samples  of  ore,  iron,  etc. ,  accompanied  by  analyses  and  statistical  and 
scientific  information. 

We  shall  have  on  file,  for  general  use,  the  principal  home  and  foreign 
technical  journals,  and  the  daily  price  lists  of  metals. 

We  shall  also  be  prepared  to  furnish  drawings  and  specifications  of  the 
best  forms  of  furnaces,  and  to  give  information  in  relation  to  the  latest 
novelties  in  mining  and  metallurgical  machinery. 

We  thus  hope,  with  the  co-operation  of  the  iron  manufacturers  and  the 
trade,  to  establish  a  Bureau  of  Iron  Information. 
Respectfully  yours, 

MAYNARD  &  VAN  RENSSELAER. 

Refer,  by  permission,  to  John  A.  Griswold  &  Co.,  Troy,  N.  Y. ;  Cooper, 
Hewitt  &  Co.,  New  York  ;  J.  &  T.  Hammond,  Crown  Point  Iron  Works, 
Crown  Point,  N.  Y. ;  Dr.  John  Torrey,  U.  S.  Assay  Office,  New  York; 
Cyrus  Butler,  Vice-President  Horicon  Iron  Company,  New  York  ;  Dr.  T. 
Sterry  Hunt,  Massachusetts  Institute  Technology,  Boston  ;  Gen.  W.  F. 
Bartlett,  Pomeroy  Iron  Works,  West  Stockbridge,  Mass. ;  Alex.  L.  Holley, 
Engineer  Bessemer  Works,  New  York  ;  Dr.  R.  W.  Raymond,  U.  S.  Com- 
missioner Mining  Statistics,  New  York. 

Prof.  Maynard  is  an  educated  and  .polished  gentleman,  and 
occupies  a  high  position  as  a  metallurgical  chemist,  besides 
having  a  taste  for  statistics,  and  possessing  excellent  business 
qualities. 

He  at  one  time  offered  to  accept  the  position  of  permanent 
Secretary  of  our  Association,  on  a  salary  of ,  per  year. 

This  amount  as  I  understood,  was  to  cover  all  expenses, 
except,  perhaps,  the  necessary  disbursements  for  printing, 
stationery,  postage,  traveling,  etc.    • 

As  we  were  not  prepared  to  make  the  appointment,  the  Pro- 
fessor withdrew  his  offer,  having  at  the  time  other  prospects, 
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though  I  have  reason  to  believe,  he  might  yet  be  engaged  on 
the  same  conditions. 

If  we  make  such  an  appointment,  I  think  that  we  could 
not  find  for  the  place,  this  gentleman's  superior,  and  the  cost 
would  be  trifling  for  each  member. 

As  I  have  before  stated,  there  yet  remains  outside  of  our 
Association,  about  sixty-three  firms  who  are  engaged  in  the  trade. 

The  business  of  some  of  them  is,  probably,  quite  small,  but 
it  is  vitally  important  that  all  should  be  brought  in. 

They  have  as  yet  remained  proof  against  my  epistolary 
efforts,  and  I  would  suggest  that  Committees  be  appointed  for 
each  locality,  to  confer  with  the  parties,  and  thus  leave  no 
means  untried  to  make  our  trade  a  unit  in  the  Association. 

Before  closing,  however,  permit  me  to  offer  you  my  congratu- 
lations, that  we,  as  an  Association,  have  met  in  a  city,  so 
celebrated  for  its  intelligence,  its  wealth,  and  its  beautiful 
surroundings. 

The  Society  of  the  Cincinnati,  was  founded  by  Washington 
and  Lafayette,  for  the  purpose  of  promoting  harmony  and  good 
will  among  the  officers  of  the  American  army. 

How  auspicious  that  our  Association,  founded  upon  a  similar 
basis,  should  have  assembled  here  in  such  goodly  numbers, 
and  each  member,  as  I  believe,  determined  to  emulate  that 
ancient  and  honorable  Society,  in  all  that  has  conspired  to  its 
beneficent  influence,  its  high  renown,  and  its  undoubted  per- 
petuity. 

As  Cincinnatus,  after  whom  this  noble  city  was  indirectly 
named,  left  his  plow  standing  in  the  furrow  to  defend  his 
countrymen,  so  let  us,  to  day,  here  assembled,  imitating  the 
example  of  that  illustrious  Roman,  leave  behind  our  individual 
interests,  and  our  own  sectional  opinions,  and  devote  our 
energies  to  the  elevation  of  the  trade,  and  to  such  action  as 
shall  result  to  the  equal  interest  and  prosperity  of  all  the 
members  of  the  Association.     [Cheers.] 
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ADDRESS  OF  WELCOME. 


Mr.  William  Resoe,  of  the  Board  of  Managers,  addressed 
the  Association  as  follows  : 

Me.  Peesident  and  Gentlemen  oe  the  Convention  :  I 
take  pleasure  on  behalf  of  the  Stove  Manufacturers  in  giving 
you  a  hearty  welcome  to  the  city  of  Cincinnati.  I  also  give 
you  our  welcome  as  strangers,  for  I  believe  there  are  but  a  few 
of  us  who  visit  a  city  that  get  any  information  in  regard  to  it, 
unless  their  business  or  social  relations  are  to  that  end. 

As  members  of  the  same  craft,  I  trust  that  our  meetings  may 
be  harmonious  and  conducive  of  good  results  to  the  trade,  as 
it  is  only  by  consultation  and  comparing  notes  wTith  members 
from  various  parts  of  the  country,  that  reliable  information  can 
be  obtained  as  to  supplies,  manufacturing,  and  the  distribution 
of  the  products. 

We  do  not  claim,  Mr.  President,  that  our  city  is,  or  ever  will 
be,  the  largest  city  on  the  Continent,  but  I  propose,  with  the 
indulgence  of  the  Convention,  to  state  a  few  facts  showing  the 
position  of  this  city  as  a  great  industrial  center,  its  advantages 
for  procuring  supplies  of  the  raw  material,  and  its  facilities  of 
distribution  to  all  parts  of  the  country,  equalled  by  few  and 
surpassed  by  none. 

By  looking  at  the  map  you  wTill  observe,  that  Cincinnati  is 
the  center  of  a  large  territory  that  was  largely  populated  and 
highly  cultivated  before  a  railroad  wras  projected  —  a  territory 
with  a  temperate  and  salubrious  climate,  where  the  necessaries 
and  many  luxuries  of  life  are  produced  in  great  variety,  and  at 
as  low  a  cost  as  in  any  part  of  United  States.  The  Ohio  river 
flowing   through    this   section   is    one   of    our   opportunities. 
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Although  it  is  not  quite  so  large  or  imposing  as  the  Hudson  or 
Mississippi,  some  idea  of  its  capabilities  may  be  formed  when 
I  state,  that  its  commerce  the  past  year  (taken  from  care- 
fully prepared  tables  of  the  Board  of  Trade)  amounted  to 
$716,000,000,  while  the  export  trade  of  the  United  States, 
including  specie,  was  but  $562,000,000. 

There  are  seven  separate  trunk  lines  of  railways  centering 
in  Cincinnati,  and  there  will  shortly  be  two  more,  the  Chesa- 
peake and  Ohio,  and  Cincinnati  and  Chattanooga  —  the  latter 
the  most  important,  perhaps,  of  any  for  our  future. 

With  these  roads,  and  their  connections,  we  communicate 
directly  with  the  pine  and  other  lumber  regions  of  the  North 
as  far  as  the  Straits  of  Mackinaw,  with  the  cotton  and  rice 
fields  of  the  South,  with  the  coal  and  iron  mines  east  of  us  to 
the  Alleghanies,  and  with  the  cities  and  towns  and  mineral 
regions  of  the  far  West. 

In  respect  to  manufactures,  according  to  tables  recently 
published,  Cincinnati  is  the  third  city  in  the  United  States ; 
and,  although  from  neglect  in  furnishing  data,  and  the  unwill- 
ingness of  some  to  give  any  figures,  it  is  impossible  to  get 
complete  returns,  we  have  collected,  through  our  board  of 
trade,  enough  to  indicate  a  much  larger  interest  than  the  fig- 
ures given  below. 

The  value  of  the  various  kinds  of  manufactures  for  the  past 
year  was  $135,988,365,  of  which  amount  $2,556,465,  were 
for  stoves,  hollow  ware,  grates,  ranges  and  furnaces. 

Such  a  showing  exhibits  in  an  eminent  degree,  the  facilities 
for  distribution ;  and  I  will  add  a  few  items  about  other  arti- 
cles, the  great  bulk  of  which  are  not  manufactured  here,  but 
collected  and  distributed  from  this  great  center. 

First,  Tobacco.  From  a  small  beginning  Cincinnati  has 
grown,  until  to-day  she  is  the  largest  primary  leaf  tobacco 
market  in  the  United  States.  In  ten  years  the  receipts  of  leaf 
have  increased  from  6,264  to  56,283  hogsheads.  At  the  pres- 
ent time  many  of  the  large  Eastern  and  European  houses  find 
it  necessary  to  have  resident  agents  here,  and  so  thorougly  has 
the  trade  been  systematized,  that  Cincinnati  samples  are  now 
recognized  not  only  in  the  eastern  markets,  but  in  Europe. 
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Second,  Cotton.  The  growth  of  the  cotton  trade  in  this 
city  has  been  remarkable.  Fourteen  years  since,  one  house 
engaged  in  the  business  abandoned  it,  because  it  would  not 
pay.  In  the  past  year  the  sales  in  this  market  amounted  to 
$6,000,000. 

I  will  now  state  some  facts  in  regard  to  coal  and  iron,  in 
which  all  of  us  are  more  directly  interested.  A  few  years 
since  the  price  of  iron  in  the  eastern  cities  was  always  from 
$4.00  to  $6.00  per  ton  lower  than  in  Cincinnati,  but,  owing  to 
increased  facilities  and  the  construction  of  furnaces  for  making 
iron  with  bituminous  coal,  Cincinnati,  as  an  iron  market,  is  as 
cheap  as  the  cheapest,  and  with  a  much  greater  variety  to 
select  from,  than  perhaps  any  other  point.  Our  supplies 
come  from  Ohio,  Pennsylvania,  West  "Virginia,  Kentucky, 
Tennessee,  Missouri  and  Indiana,  including  all  grades  of  char- 
coal and  bituminous  coal,  cold  blast  and  hot  blast,  cold  short, 
red  short  and  neutral ;  in  fact,  every  variety  necessary  for 
iron  manufacturing  purposes  of  every  description.  The  con- 
sumption of  iron  here  the  past  year,  from  carefully  gathered  sta- 
tistics, was  not  less  than  200,000  tons  — 120,000  tons  of  pig 
iron,  20,000  tons  of  blooms,  and  60,000  tons  scrap.  In  addi- 
tion to  this,  large  amounts  have  been  sold  by  factors  here  for 
use  in  the  various  railroad  car,  agricultural  implement,  and 
other  manufactures  in  the  interior  of  Ohio,  Indiana  and  Illinois, 
and  in  the  cities  of  St.  Louis,  Detroit,  Buffalo  and  Chicago.  In 
conclusion,  I  will  say,  that  wdien  our  Southern  Railroad  is  com- 
pleted, the  various  mineral  regions  in  iron  and  coal  developed, 
the  block  coal  and  ores  of  Indiana  utilized,  we  have  reason  to 
believe  that  Cincinnati  will  be  one  of  the  principal  iron  markets 
in  the  country. 

Mr.  President  and  gentlemen,  I  will  not  try  your  patience 
any  longer,  but  trust  after  you  have  been  with  us  a  few  days, 
have  visited  the  various  interesting  objects  of  the  city  and  our 
beautiful  suburbs,  and  have  observed  the  evidences  of  our 
industry,  prosperity  and  wealth,  that  you  will  agree  with  us 
that  we  are  fully  entitled  to  be  called  the  Queen  City  of  the 
West.    [Cheers.] 
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The  President  : 

I  think  it  desirable  that  the  following  subjects  should  be 
discussed  at  this  meeting: 

1  st.  THE  COST  OF  STOYES. 

2d.  THE  PEICE  AND  TEEMS  OF  SALE. 

3d.  THE  FBEIGHTS. 

4th.  TEE  PBODUCTION  AND  COST  OF  IBON. 

5th.  THE  NECESSITY  OF  SECUBING  AS  MEM- 
BEES  OF  THE  ASSOCIATION  THE  WHOLE  TEADE. 

6th.  THE  EFFECT  THAT  A  DISSOLUTION  OF 
THE  ASSOCIATION  WOULD  HAYE  UPON  THE 
TEADE. 

7th.  DISCO  YE  RIES  AND  IMPEOYEMENTS. 

8th.  THE  PEOPOSED  LAW  FOE  THE  BETTEE 
SECUEITY  OF  PATTEENS. 

9th.  THE  APPOINTMENT  OF  A  PEEMANENT 
SECEETAEY. 

10th.  THE  EMPLOYMENT  OF  TEAYELING 
AGENTS. 

11th.  THE  TIME  AND  PLACE  OF  THE  NEXT 
MEETING. 

I  trust  that  every  gentleman  present  will  relieve  himself  of 
all  formality,  and  give  his  views  as  familiarly  and  freely  as  if 
talking  to  an  individual.  I  hope  that  every  one  will  be  heard 
on  some  of  the  important  subjects,  for  the  discussion  of  which 
this  meeting  has  convened. 

Mr.  Eobertson  : 

Before  proceeding  further,  I  think  it  would  be  well  that  a 
roll  should  be  made  out  of  those  who  are  present.  There 
may  be  gentlemen  here  who  have  not  yet  joined  the  Associa- 
tion, and  who  may  desire  to  do  so.  Another  matter  I  would 
refer  to  :  I  hope  there  may  be  a  correct  record  made  of  the  doings 
of  this  meeting.  At  our  last  meeting  in  New  York  the  daily 
papers  reported  that  it  was  a  meeting  of  the  Stove  Manufac- 
turers of  the  United  States,  for  the  purpose  of  combina- 
tion,  conveying    a    wrong    impression   to   the   moulders,    to 
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purchasers  of  stoves,  and  the  public  generally.  I  trust, 
therefore,  great  care  will  be  exercised  in  regard  to  the  publi- 
cation of  matter  emanating  from  this  body. 

The  President  : 

An  official  reporter  has  been  -  appointed,  and    the  matter 
may,  with  confidence,  be  left  to  him. 

Mr.  Olhaber: 

I  move  that  the  roll  be  called. 
Mr.  Tefft  : 

If  there  are  Manufacturers  present  whose  names  are  not  on 
the  list,  now  is  the  time  to  enroll. 


The  following  firms  ivere  then  reported  as  leing  present : 


S.  H.  Eansom  &  Co , 

J.  F.  Rathbone  &  Co 

Perry  &  Co 

Littlefield  Stove  Manuf  'g  Co 

Jewett  &  Root 

Dighton  Furnace  Co 


Taunton  Iron  Works 

Woodcock  &  Brother 

Chamberlain  &  Co 

Pomeroy,  Peckover  &  Co. . . . 

Wm.  Resor  &  Co 

Mears,  Olhaber  and  Co 

Redway  &  Burton 

Greenwood  Stove  Co 

Galway,  Semple  &  Co 

Yourtree,  Hollister  &  Co ... , 

Myres,  Rouse  &  Co , 

Brown  &  Irwin , 

Neff  &  Bennett 

H.  Wells  &  Brother 

Shinnick.  Woodsides  &  Gib'ons, 

Buck  &  Wright 

Excelsior  Stove  Manuf  'g  Co . . 
Western  Stove  Manuf  'g  Co. . . 
Liebrant    &   McDowell    Stove 

Works 

Cox,  Wightman  &  Cox 

A.  Bradley  &  Co 


Alb.  &  Chi'go, 

a  u 

"       N.Y.city 


Buff.  &  Chicg'o 
Boston      and 

N.  Dighton 
Taunton  . . . 
Bridgeport  . 
Cincinnati  . 


Cleveland  . . . 
Dayton 


Martin's  Ferry 
Zanesville . . 
St.  Louis. . . 


Philadelphia . 
Pittsburg  . . . 


N.  Y.  &  Illinois. 

ft  tl 

New  York. 

1ST.  Y.  &  Illinois. 

Massachusetts. 

Ohio. 

a 

a 
a 
a 
a 
u 
a 
a 
a 
a 
a 
a 
a 

Missouri. 
a 

a 
Pennsylvania. 
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Anshutz  &  Sons 

Pittsburgh  . . . 
a 

a 

Erie 

Pennsylvania. 
t't 

a 
a 

John  B.  Herron  &  Co 

Mitchell,  Stevenson  &  Co 
Johnson,  Black  &  Co 

I.  A.  Sheppard  &  Co 

Phila.  &Balt.. 

Louisville 

a 

a 

New  York  . . . 
a 

a 
a 

Troy  &  Chi' go 

Charleston  . . . 
Rock  Island  . . 

Wyandotte  . . . 
Erie  &  Chicago 
Wheeling  .... 

a 

Charleston  . . . 
Evansville  . . . 

Penn.  &  Md. 

Bridgeford  &  Co 

Kentucky. 
it 

Baxter,  Kyle  &  Co 

J.  S.  Lithgrow  &  Co 

a 

Union  Stove  Works 

New  York. 

J.  L.  Mott  Iron  Works 

National  Stove  Works 

Southard,  Robertson  &  Co. .  . . 
Fuller,  Warren  &  Co 

a 

a 
a 

N.  Y.  &  Illinois. 

Co-operative  Foundry 

Chicago  Stove  Works 

A.  N.  Bain  &  Co 

Illinois. 
Illinois. 

Rock  Island  Stove  Co  

Detroit  Stove  Works 

a 
Michigan. 

Wvandotte  Agricultural  W'ks, 
Tibbals,  Shirk  &  Whitehead. . 
Benjamin  Fisher 

Penn.  &  Illinois. 
West  Virginia. 

Joseph  Bell  &  Co 

Anchor  Stove  Co 

a 

a 

Blenker,  Tillman  &  Co 

J.  H.  Boelker  &  Co 

Indiana. 

Several  other  members  of  the 
Association  came  in  after  the 
roll  was  called,  who  did  not 
report  their   names    to   the 
Secretary. 
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Mr.  Olhaber  : 

I  have  received  a  communication  from  the  Directors  of  the 
Mercantile  Library  Association,  extending  the  free  use  of  their 
reading  and  news  rooms  to  the  members  of  our  Association. 
Also  the  following  communications  which  the  Secretary  will 
be  Jrind  enough  to  read. 

Cincinnati  Chamber  of  Commerce, 

and  Merchants'  Exchange, 

July  9,  1872. 

To  the  Convention  of  Stove  Manufacturers : 

Gentlemen  :  You  are  hereby  tendered  the  courtesies  of  the 
Chamber  of  Commerce,  during  your  session  in  Cincinnati. 
Our  sessions  are  from  11.30  a.  m.,  to  1  p.  m. 

Respectfully, 

O.  W.  ROWLAND, 

President 


Cincinnati  Industrial  Exposition,  j_ 
Cincinnati,  July  10,  1872.  ) 

To  the  National  Association  of  Stove  Manufacturers : 

Gentlemen  :  I  take  pleasure,  on  behalf  of  the  Board  of 
Commissioners  of  the  Cincinnati  Industrial  Exposition,  in 
extending  to  your  honorable  Association  an  invitation  to  visit 
the  buildings  being  prepared  for  the  Exposition  to  be  held  this 
fall. 

Although  the  extensive  Halls  are  now  in  confusion,  I  have 
no  doubt  the  great  preparations  being  made  will  interest  you, 
and  give  you  an  idea  of  the  extent  of  the  enterprise. 

Trusting  it  may  be  convenient  for  you  to  accept  the  invita- 
tion, I  have  the  honor  to  be, 

Your  obedient  servant, 

A.  T.  GOSHORN, 
President  Cincinnati  Industrial  Exposition. 

On  motion,  the  several  invitations  were  accepted,  with 
thanks. 
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The  following  letter  was  then  read  by  the  Secretary : 

Office  of  Jno.  F.  Rathbone  &  Co., 

Stove  &  Hollow  Ware  Founders, 
Albany,  July  8,  1872. 
Jno.  S.  Perry,  Esq. : 

Dear  Sir  :  I  had  fully  intended  to  be  present  at  Cincin- 
nati, on  10th  inst.,  to  meet  the  Stove  Founders,  at  the  semi- 
annual meeting,  but  circumstances  beyond  my  control  will 
prevent  my  leaving  home  at  this  time.  Our  house  will  be 
represented  by  our  Mr.  Sard,  of  Chicago. 

I  need  not  say  to  you  that  our  Association  has  already  been 

productive  of  much  profit  to  the  trade  generally,  and  will  be 

in  the  future.     I  trust  that  the  meeting  will  be  a  success  in 

every  respect.     And  again'  regretting  that  I  cannot  be  with 

you,  I  am 

Yours,  very  truly, 

JNO.  F.  RATHBONE. 
Mr.  Sheppard  : 

I  move  that  three  Committees  be  appointed  by  the  Chair,  to 
report  upon  the  following  subjects  at  our  meeting  to-morrow 
morning : 

1.  A  Committee  of  five  to  consider  and  report  upon  the  best 
plan  to  induce  all  Stove  Manufacturers  to  join  the  Association. 

2.  A  Committee  of  five  to  consider  and  report  upon  the 
present  condition  of  the  trade  and  its  future  prospects. 

3.  A  Committee  of  five  to  consider  and  report  upon  the  sub- 
jects contained  in  the  President's  address,  not  referred  to  the 
two  Committees  previously  named. 

Mr.  Robertson  : 

Moved  to  amend  by  increasing  the  number  of  each  of  the 
Committees  to  seven,  which  was  carried. 

On  motion  the  resolution  was  carried. 

Mr.  Pomeroy: 

At  our  last  meeting  a  Committee  was  appointed  to  draft  a 
bill  to  Congress  having  in  view  the  protection  of  manufactur- 
ers' designs. 
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Mr.  Resor  : 

That  matter  was  referred  to  Mr.  Pratt  of  Boston,  who  took 
charge  of  all  the  papers  and  promised  to  communicate  with 
this  Convention. 

The  President  : 

Mr.  Pratt  received  the  papers,  but  he  has  been  unable  to 
forward  me  a  draft  of  the  bill  until  within  a  few  days  —  his 
letter  accompanying  the  same  will  now  be  read  : 

Boston,  July  5,  1872. 

John  S.  Perry,  Esq.,  President  National  Stove  Manufac- 
turers' Association,  Albany,  N.  Y. : 

Sir  :  I  find  it  will  not  be  convenient  for  me  to  attend  the 
meeting  at  Cincinnati,  on  the  10th,  and  therefore  inclose  to 
you  the  bill  and  petition  for  "  An  Act  for  the  better  security 
of  property  in  Patterns."  Please  present  it  to  the  other  mem- 
bers of  the  Committee,  who  may  be  present,  and  say  to  them,  that 
if  I  were  present  at  the  meeting,  I  should  ask  the  Convention 
to  instruct  its  President  to  petition  in  behalf  of  the  Associa- 
tion, and  also  to  choose  a  committee  to  present  the  case  before 
a  committee  of  Congress  at  its  next  session.  It  may  be  that 
such  a  petition  will  be  all  that  is  required.  A  few  letters  from 
members  of  the  Association  to  such  members  of  Congress  as 
may  be  known  to  them,  would  have  more  weight  .than  the 
same  names  in  a  petition.     It  may  be  proper  to  do  both. 

You  will  see  that  I  have  added  a  proviso  to  the  bill.  I  have 
done  this  to  meet  an  objection  that  may  arise  by  not  permit- 
ting a  farmer,  for  instance,  who  has  purchased  a  plow  or  other 
tool,  to  repair  the  same  by  using  a  plow  point  or  other  part,  as 
a  pattern  for  this  purpose.  The  proviso  meets  this  objection, 
while  it  does  not  allow  the  founder  or  other  party  to  make  the 
parts  for  sale  as  merchandise. 

It  has  been  my  object  to  have  the  bill  as  simple,  and  also  as 
stringent  as  all  the  circumstances  seem  to  justify.  Of  course, 
when  it  shall  get  before  Congress  it  may  be  changed  or  modified, 
and  it  is  important  that  some  clear-headed  man,  who  knows 
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what  is  wanted  by  our  trade,  should  be  on  hand  at  Washing- 
ton, to  see  that  the  bill  is  finally  passed  in  a  shape  that  shall 
make  it  effectual  for  the  purpose.  But  others  of  the  committee, 
and  your  own  good  judgment  will,  I  doubt  not,  prompt  a 
proper  disposition  of  this  part  of  the  subject. 

I  find  also,  that  a  good  number  of  the  largest  Stove  dealers 
are  also  favorable  to  such  a  law.  It  may  be  proper  for  the 
Convention  to  take  some  means  which  shall  give  us  their  aid 
to  act  in  harmony  by  petition. 

Yery  respectfully, 

MILES  PKATT. 

The  President  : 

I  think  it  desirable  that  gentlemen  present  should  report 
the  state  of  trade  in  their  respective  markets,  and  to  what 
extent  Stove  Manufacturers  are  in  sympathy,  and  disposed  to 
act  with  the  Association. 

Mr.  Pomeroy  : 

I  can  say,  on  behalf  of  the  Pittsburgh  houses,  that  they  are 
in  sympathy  with  us,  and  will  abide  by  the  decisions  of  this 
Association. 

The  President  : 

I  regret  that  the  city  of  Albany  is  not  more  fully  represented 
on  this  occasion.  I  believe  that  nearly  every  Manufacturer 
there  is  a  member  of  the  Association,  and  I  think  they  are  all 
in  sympathy  with  us. 

Mr.  McDowell  : 

Our  local  organization  in  Philadelphia  I  regard  as  a  perfect 
success.  I  think  nearly  all  the  Stove  makers  there,  are  members 
of  this  Association. 

Mr.  Warren  : 

As  far  as  Troy  is  concerned,  I  may  say  that  almost  all  our 
Stove  Manufacturers  are  entirely  in  sympathy  with  us.  Other 
gentlemen  would  have  been  here,  but  they  were  unavoidably 
absent  from  town  for  two  or  three  weeks. 
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Mr.  Robertson: 

I  may  mention,  that  I  have  seen  Messrs.  Montrose,  Lent  &  Co., 
and  Messrs.  Richardson,  Boynton  &  Co.,  who  are  heartily  in 
sympathy  with  the  action  taken  by  this  Convention. 

Mr.  Myers  : 

Mr.  Waterbury,  of  the  Cleveland  Stove  Co.,  intended  to 
come  with  me,  but  was  prevented  by  special  dispatch  received 
just  before  I  started.  The  director  of  the  Co-operative  Stove 
Company  of  Cleveland,  also  desired  to  attend,  but  was  unable 
to  do  so. 
Mr.  Mott  : 

I  think  it  is  very  evident,  that  the  Association  is  rapidly 
gaining  ground.  Good  results  have  followed  the  organization 
of  the  Society.  We  used  to  feel  that  when  one  Stove 
Manufacturer  came  into  another's  store,  it  was  for  the  pur- 
pose of  stealing  something.  One  of  the  good  effects  of  our 
organization  is,  that  it  has  engendered  sociability  and  confidence 
in  each  other. 

Mr.  Teift: 

There  is  some  difficulty  in  keeping  up  the  uniformity  of 
prices.  More  or  less  cutting  has  gone  on,  but  mostly  by  those 
from  other  States,  who  have  cut  prices  from  ten  to  fifteen  per 
cent.  Parties  who  publish  their  prices  at  seven  cents  have  been 
selling,  in  Michigan,  at  five  and  one-half.  Their  absence  on 
this  occasion  makes  the  matter  look  somewhat  suspicious. 
Some  gentlemen  have  informed  me  that  certain  Manufacturers 
were  disposed  to  undersell,  and  their  absence  looks  as  if  they 
meant  to  dodge  the  question. 

Mr.  Burrall  : 

The  Stove  business  is  somewhat  new  to  me,  but  during  the 
last  six  or  eight  months,  I  have  looked  into  it  a  little,  and  find 
that  there  is  cutting  in  our  State  —  Illinois  —  but  mostly  by 
outsiders.  This  organization,  I  suppose,  is  for  the  purpose 
somewhat  of  regulating  prices  and  adhering  to  them,  and  the 
success  of  the  Society  will  depend  upon  the  honesty  and  fair- 
ness of  its  members. 
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Mr.  Olhaber  : 

Among  the  subjects  offered  for  discussion,  I  would  suggest 
some  inquiry  be  made  as  to  the  stock  of  Stoves  held  by  Manu- 
facturers. In  view  of  the  advance  in  iron  I  think  those  are 
fortunate  who  have  large  stocks ;  but  it  would  be  desirable 
to  have  some  information  as  to  the  stock  of  Stoves  held  at 
the  present  time. 

Mr.  Robertson  : 

I  imagine  that  will  be  one  of  the  subjects  which  will  be  left 
to  the  Secretary,  in  the  event  of  the  appointment  of  one,  a 
part  of  whose  duty  would  be  the  gathering  of  statistics. 

Mr.  Olhaber: 

I  want  them  to-day,  inasmuch  as  on  that  information  will, 
in  a  measure,  depend  any  change  in  prices. 

Mr.  Filley  : 

In  St.  Louis,  all  the  houses,  I  believe,  are  in  full  sympathy 
with  this  Convention,  and  the  prices  have  been  fully  main- 
tained. Mr.  Beach  promised  to  be  here ;  Mr.  Horton  also 
intended  to  come. 

The  President  : 

Mr.  Jewett,  who  is  largely  engaged  in  Michigan  and  other 
western  trade,  could  give  us  his  experience  with  respect  to  those 
parties  who  have  been  cutting  under  the  prices.  I  have  had 
occasion  to  investigate  numerous  cases  in  which  complaints 
were  made  upon  this  subject,  and  while  there  are  some  men 
who  have  not  lived  up  to  their  agreements,  and  probably  there 
will  continue  to  be  such  as  long  as  the  world  lasts,  I  think,  in 
general,  the  members  of  our  Association  have  acted  in  good 
faith.  Great  allowances  are  to  be  made  for  the  reports  of 
traveling  agents,  and  for  the  statements  of  purchasers,  which 
in  nine  cases  out  of  ten  will  be  found,  upon  investigation,  to 
have  no  foundation  in  fact.  I  think  we  can  take  great  en- 
couragement from  the  honorable  manner  in  which  the  trade, 
generally,  have  carried  out  the  views  of  the  Society.  I  do  not 
know  one  case  in  Albany  or  Troy,  during  this  entire  summer, 
where  any  man  has  sold  below  the  established  prices.     If  Mr. 
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Tefft  will  give  me  the  names  of  those  persons  who  have  under- 
sold, I  will  do  what  I  can  to  correct  the  error. 

Mr.  Jewett  : 

With  regard  to  the  Stove  Manufacturers  of  Buffalo,  there 
are  but  two  besides  ourselves ;  I  called  on  them  on  Friday 
last ;  one  had  sickness  in  his  family,  and  could  not  leave 
home ;  the  other  could  not  conveniently  attend.  I  am  happy 
to  say,  after  having  watched  the  matter  very  carefully,  that  our 
Stove  Manufacturers  are  generally  standing  up  squarely  to 
their  agreements.  I  am  satisfied  there  has  been  some  treach- 
ery on  the  part  of  certain  parties.  I  have  endeavored  to  be 
frank  in  every  case  that  has  come  to  my  knowledge,  with  the 
idea  and  wish  of  settling  any  disagreement  among  ourselves. 
I  did  not  intend  to  bring  the  subject  before  the  meeting,  as  I 
believe  we  can  reconcile  these  things  without  the  interference 
of  the  National  Association. 

I  look  upon  this  whole  matter  as  a  question  of  two  evils,  and 
it  will  be  the  part  of  wisdom  for  us  to  choose  the  least.  If  we 
are  influenced  by  this  cutting,  and  reduce  our  prices  accord- 
ingly, some  parties  will  still  be  under  us.  I  have  no  idea  but 
that  if  the  Association  continues  a  success,  they  will  all  in  time, 
come  squarely  up  to  their  agreements.  Our  great  trouble 
comes  from  traveling  agents.  They  are  the  curse  of  our  busi- 
ness. If  the  Manufacturers  of  the  country  were  to  abolish 
them,  it  would  be  worth  ten  per  cent,  per  annum  to  their 
business.  It  is  utterly  impossible  to  get  a  set  of  men  who  can 
stand  up  under  the  pressure  brought  upon  them  by  retail  stove 
dealers.  I  believe  the  sharpest  men  in  America  are  the  retailers 
of  stoves.  [Laughter.]  *  I  do  not  say  that  they  will  purposely 
lie,  but  I  know  they  are  not  unwilling  to  say  they  get  their 
stoves  from  this  and  that  manufacturer,  under  the  market  price, 
and  these  agents,  anxious  to  sell,  meet  the  point,  by  offering  to 
sell  at  the  same,  or  even  at  lower  prices.  I  have  told  my  men 
never  to  rely  on  any  such  evidence  of  reductions  having  been 
made  by  manufacturers,  unless  they  get  it  outside  of  the  buyers. 
We  should  not  be  too  willing  to  receive  such  reports,  upon 
such  testimony.     The  better  way,  I  think,  is  to  act  upon  the 
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presumption  that  all  men  are  honest  in  the  matter,  until,  by 
actual  investigation,  we  find  out  the  contrary  to  be  the  case. 
It  may  be  necessary  to  appoint  a  committee,  to  report  at  our 
next  meeting  every  such  case  that  comes  to  the  knowledge  of 
the  local  organizations,  that  further  investigation  may  be  had. 
So  far  as  I  know,  I  am  happy  to  say  that  the  trade  has  stood 
up  splendidly  —  much  more  so  than  I  at  first  expected.  This 
subject  of  traveling  for  orders  should  have  the  serious  con- 
sideration of  the  Association.  I  think  if  the  system  be  not 
abandoned,  the  stove  trade  will  be  utterly  ruined.  When  we 
get  a  man  into  our  sample  room,  there  is  no  difficulty  in  trans- 
acting business  with  him  ;  there  is  no  disagreement  about  prices, 
and  all  the  trouble  that  grows  out  of  the  traveling  system  is 
avoided. 

When  a  new  firm  starts  out,  they  seem  to  think  it  abso- 
lutely necessary  to  employ  agents  to  introduce  and  push  their 
business,  and  the  temptation  to  cut  in  prices,  on  the  part  of  the 
pushing  agent,  is  very  strong ;  but  the  whole  system  is  wrong 
and  rotten  at  the  core,  and  there  will  be  no  wholesome  purifica- 
tion, or  any  satisfaction  in  conducting  the  business,  until  it  is 
wiped  out. 

My  suggestion  to  members  of  the  Association  is,  to  allow 
agents  no  limit  whatever  with  respect  to  deciding  on  prices  or 
terms* 

Mr.  Chamberlain  : 

Tins  matter  was  referred  to,  in  our  March  meeting  in  New 
York ;  I  then  introduced  a  resolution  to  the  following  effect : 

u  Resolved,  That  in  the  judgment  of  this  Convention,  early 
action  should  be  taken,  looking  to  the  discontinuance  of  selling 
goods  by  traveling  salesmen  ;  and  that  this  matter  be  made  the 
special  subject  for  discussion  in  July." 

I  also  referred  to  the  following,  which  I  now  read  from  the 
report  of  our  March  proceedings : 

"  Whereas,  it  has  been  the  custom  with  a  large  class  of  Stove 

dealers  to  exact,  from  the  Manufacturers,  odd  plates  free  of 

charge,  to  replace  those  claimed  to  have  been  broken  in  use, 

also  of  some  Manufacturers  to  warrant  their  Stoves  not  to  crack 
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by  heat ;  and  believing,  as  we  do,  that  such  usage  is  contrary 
to  the  laws  of  trade,  therefore 

"Resolved,  That  this  Convention  recommend  to  the  Stove 
Manufacturers  to  unite,  in  different  localities,  and  send  circulars 
to  their  customers  to  the  effect  that,  after  the  first  day  of  May 
next,  they  will  not  furnish  plates  or  parts  of  stoves  without 
charging  for  the  same  in  proportion  to  the  price  of  the  stoves 
to  which  they  belong. 

The  President  : 

As  to  the  general  abandonment  of  the  system  of  employing 
traveling  agents,  I  am  fearful  we'  shall  not  be  able  to  carry  it 
out  in  practice.  There  are  so  many  Manufacturers  living  in 
out-of-the-way  places,  and  there  are  all  the  time  new  establish- 
ments coming  into  existence,  who  think  it  absolutely  necessary 
they  should  employ  traveling  agents.  As  far  as  I  am  individ- 
ually concerned,  I  should  be  glad  to  see  the  whole  system 
abolished. 

Mr.  Chamberlain  : 

I  am  prepared  to  believe  that  almost  all  our  difficulties  grow 
out  of  statements  received  and  entertained  by  traveling  agents, 
but  whether  we  are  prepared  at  this  time  to  pass  a  resolution 
recommending  the  abolishment  of  the  system,  I  somewhat 
doubt.  If  we  had  all  the  Manufacturers  of  the  country  here, 
or  a  majority  of  them,  and  we  could  fairly  discuss  the  matter, 
I  believe  we  should  all  come  to  the  conclusion  that  it  would  be 
better  to  abandon  the  system ;  but,  as  we  only  represent  a 
portion  of  the  Stove  Manufacturing  interest,  I  think  it  would 
not  be  prudent  to  do  it.  Mr.  Jewett  thinks  that  it  would  effect 
the  saving  of  ten  per  cent.  I  am  satisfied  that  would  not  cover 
the  loss  occasioned  by  traveling  agents.  With  the  facilities 
that  we  have  by  means  of  the  public  press,  by  illustrated  cata- 
logues, cards  of  prices,  specifications  and  other  means  of  making 
known  the  character  and  prices  of  our  wares,  which  purchasers 
may  examine  at  their  leisure,  I  think  we  have  every  means  we 
need  for  bringing  our  goods  to  the  attention  of  every  man  in 
the  country ;  and  I  think  if  the  experiment  was  tried  by  the 
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Stove  Manufacturers  for  six  months,  they  would  come  to  a 
unanimous  vote  to  abolish  the  system  of  traveling  agents  alto- 
gether. 

Mr.  Woemee  : 

I  should  like  to  do  away  with  the  expense  of  traveling 
agents,  though  I  can  readily  see  that  it  would  be  a  great 
injury  to  new  houses  not  to  employ  them.  For  such  old  and 
well  established  houses  as  Messrs.  Jewett  and  Root,  it  may 
not  be  necessary  to  have  agents,  but  for  new  houses,  coming 
into  competition  with  them,  there  is  certainly  no  more  effect- 
ive way  to  reach  the  trade  than  by  the  employment  of  travel- 
ing agents.  There  is,  of  course,  a  great  expense  attached  to 
this  method  of  doing  business,  and  I,  for  one,  would  be  happy 
to  see  it  all  wiped  out,  provided  we  all  commenced  the  same 
day  ;  but  it  must  be  seen  that  there  is  a  great  difference  in  the 
situation  of  old  and  well  established  houses,  and  that  of  a  new 
business  just  commencing,  and  I  do  not  think  that  any  repre- 
sentations made  by  means  of  the  press,  would  be  so  effective  as 
the  service  of  a  good  traveling  agent. 

Mr.  Filley  : 

The  great  difficulties  in  our  business  have  resulted  from  the 
acts  of  these  traveling  agents.  Gentlemen  may  say  it  is  the 
easiest  way  to  reach  their  customers,  but  it  is,  at  the  same 
time,  the  most  expensive  way  in  which  it  can  be  done.  I 
think  my  business  is  conducted  as  economically  as  any  in  the 
country,  yet  this  traveling  system  costs  us  at  least  ten  per  cent. 
We  open  an  account  with  every  traveling  agent,  and  it  costs 
us  above  ten  per  cent  on  what  he  sells  to  pay  his  expenses  and 
salary,  and  that  without  taking  into  consideration  the  losses 
occasioned  by  their  reckless  mode  of  giving  credits.  They 
are,  of  course,  anxious  to  effect  sales  and  make  a  good  record 
for  themselves,  which  it  is  to  their  interest  to  do,  and  the 
result  is  that  they  will  sell  to  irresponsible  parties.  The  sys- 
tem is  a  pernicious  one.  The  only  question  is,  how  is  it  to  be 
abandoned?  I  do  not  see  that  we  can  reach  it  except  by 
common  consent  of  all  the  Manufacturers.  If  one  man  says 
he  must  send  out  an  agent,  another  feels  bound  to  follow  in 


36 

the  same  direction.  On  a  large  class  of  goods  sold  by  these 
agents,  tinner's  stock  for  example,  there  is  not  only  no  profit, 
"but  an  absolute  loss  —  at  least  $1.00  to  $1.50  —  on  every  box 
of  tin  plates  they  sell.  I  would  like  to  see  a  resolution  offered 
appointing  a  Committee  to  make  an  investigation  of  the  sub- 
ject, and  report  at  the  meeting  to  be  held  in  February  next. 

Mr.  Jewett  : 

I  may  say  that  the  most  successful  houses  in  the  Stove  busi- 
ness are  those  that  do  not  employ  traveling  agents,  nor  do  I 
think  it  is  necessary  for  new  houses  to  employ  them.  See  how 
it  works.  If  a  new  house  starts  in  business  and  sends  his 
agent  to  a  customer  of  ours,  and  tries  by  personal  application 
to  induce  him  to  buy,  one  of  his  arguments,  indeed  his  great 
argument  is,  that  he  can  under-sell  us.  Now  when  my  agent 
goes  and  finds  that  this  man  has  been  there,  and  offered  stoves 
perhaps  at  $3.00  less  than  our  price,  it  would  follow  that  we 
should  have  to  make  a  still  larger  deduction  in  order  to  retain 
the  trade.  Now,  I  would  ask,  is  it  reasonable  to  suppose  that 
Messrs.  Resor  &  Co. ,  or  any  other  old  house,  will  consent  to 
be  thus  undersold  ?  Men  who  have  been  established  in  business 
ten,  twenty  or  thirty  years,  will  not  submit  to  this.  And  if 
the  new  beginner  thus  runs  down  prices,  he  will  be  likely  to 
find  that  the  old  dealer  who  has  capital,  will  last  the  longest, 
and  that  such  an  attempt  to  undersell  is  utterly  ruinous.  The 
reports  of  these  traveling  agents  as  to  cutting  under  in  prices  I 
always  regard  as  unreliable.  I  never  take  the  word  of  one 
of  them,  as  to  the  commercial  standing  of  any  dealer,  because 
in  nine  cases  out  of  ten,  such  information,  obtained  per- 
haps from  the  banker,  or  from  the  hotel  keeper,  is  entirely 
unreliable.  If  an  order  is  sent  to  us  from  a  new  man,  we  do 
our  best  to  find  out  if  he  is  good  ;  but  if  we  have  no  other  infor- 
mation than  that  obtained  from  traveling  agents,  we  do  not  fill 
the  order.  I  think  the  cost  is  perhaps  as  high  as  twenty  per 
cent  on  all  sales  made  by  traveling  agents,  taking  into  consid- 
eration the  salaries,  expenses,  and  losses. 
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Mr.  Tefft: 

I  broached  this  matter  at  the  meeting  in  New  York  last  winter. 
I  said  then,  and  my  experience  since  has  confirmed  the  impres- 
sion, that  if  every  Stove  Manufacturer  would  keep  his  agent  at 
home,  the  retail  stove  dealer  would  come  to  the  Manufacturer 
and  buy.  So  far  as  my  own  experience  goes,  I  am  satisfied  that 
there  will  be  no  difficulty  in  getting  full  prices  for  our  products. 
We  have  not  sent  out  any  agents  for  nearly  a  year  past.  If  a 
resolution  is  offered  entirely  dispensing  with  agents,  I,  for  one, 
will  hold  up  both  hands  in  its  favor. 

Mr.  Myers: 

I  think  the  perpetuity  of  our  Association  depends  upon  the 
discontinuance  of  traveling  agents.-  Misunderstandings  in  res- 
pect to  prices  frequently  arise  from  the  misrepresentations 
made  by  dealers,  and  on  which  agents  are  often  but  too  willing 
to  act.  An  agent  lately  reported,  that  a  certain  dealer  said  he 
could  be  supplied  with  stoves  by  Myers,  Rouse  &  Co.,  at  $3.00 
less  than  the  price  of  another  house  —  that  he  had  an  offer  to 
that  effect.  To  confirm  the  statement,  he  exhibited  a  letter 
purporting  to  contain  this  offer,  but  purposely  concealed  the 
fact,  that  the  letter  bore  date  September  or  October  of  last 
year.  The  intent  was  evidently  to  mislead  the  agent,  and  to 
obtain  thus  by  deception,  stoves  at  a  lower  figure.  The  agent 
was  perfectly  willing  to  be  misled,  and  if  we  had  not  promptly 
investigated  the  matter,  our  neighbor  would  have  deemed 
this  a  sufficient  reason  for  making  the  sale  below  our  standard 
prices. 

Mr.  Sard: 

I  think  we  are  all  of  one  mind  with  regard  to  the  question 
of  employing  traveling  agents.  Our  house  is  strongly  opposed 
to  it.  I  agree  with  Mr.  Myers,  that  the  permanency  of  this 
Association  depends  very  much  upon  the  system  of  traveling 
agents  being  abolished.  We  have  found  from  experience,  that 
whenever  we  have  given  any  discretion  to  agents,  that  a  con- 
cession is  at  once  admitted,  and  thereafter  made  the  rule.  We 
have  therefore  determined  to  allow  no  discretion  whatever  to 
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agents ;  our  house  in  the  East  has  given  positive  instructions 
not  to  vary  in  prices,  unless  it  is  to  meet  the  competition  from 
members  of  the  Association.  We  have  not  in  any  case  varied 
in  the  slightest  particular  from  the  spirit  of  the  resolutions 
adopted  last  year  in  New  York,  and  we  have  adhered  to  our 
pledges  faithfully,  and  I  am  happy  to  say,  that  as  far  as  my 
observation  has  gone,  every  house  in  Chicago  has  done  the 
same.  We  have  occasionally  heard  of  cutting  in  prices,  but 
on  a  careful  investigation  of  all  the  facts  of  the  case,  the  reports 
have  generally  been  found  to  have  no  foundation  in  fact. 

Mr.  Filley  offered  the  following : 

Resolved,  That  a  committee  of  five  be  appointed  to  report 

at  the  meeting  in  February,  1873,  on  the  question  of  selling 

goods  by  traveling  agents. 

Carried. 

The  following  gentlemen  were  appointed  the  committee  by 
the  Chair :  Messrs.  Filley,  Jewett,  Sard,  Kesor  and  Warren. 

Mr.  Filley  remarked : 

However  much  we  may  desire  to  have  this  system  abolished, 
it  cannot  be  done  while  some  Manufacturers  remain  outside  of 
the  Association.  These  must  all  be  brought  in  before  the 
matter  can  be  finally  disposed  of;  and  we  should  therefore 
make  every  effort  to  that  end. 

The  Peesident  : 

Before  our  next  meeting  we  hope  that  those  sixty  or  more 
firms  will  be  brought  in. 

The  Chairman  announced  the  names  of  the  committee  to 
consider  and  report  upon  the  best  plan  to  induce  all  manufac- 
turers to  join  the  Association. 

Committee :  Messrs.  Robertson,  Littlefield,  Bell,  Pomeroy, 
Anchutz,  Whitehead,  and  McDowell. 

Also  the  Committee  to  consider  and  report  upon  the  pres- 
ent condition  of  the  trade,  and  its  future  prospects,  Messrs. 
Tefft,  Buck,  Hill,  Wormer,  Myers,  Wightman  and  Fisher. 
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Also  upon  the  subjects  contained  in  the  President's  address 
not  referred  to  the  two  preceding  committees :  Messrs.  Sliep- 
pard,  Mott,  Hereon,  Johnson,  Eedding,  Clarke,  Olhaber  and 
Bliss. 

Mr.  Burrall  offered  the  following : 

Resolved,  That  a  'Committee  of  five  be  appointed  to  consider 
and  report  at  the  February  meeting,  a  method  of  settling  con- 
flicting Patent  claims  among  the  members  of  this  Association. 

A  Member  : 

That  would  involve  the  deciding  of  technical  points  of  law, 
which  gentlemen  would  not  be  willing  to  leave  to  members  of 
the  Association.  If  any  plan  could  be  devised  to  settle  these 
disputes  without  resort  to  the  Courts,  it  would  be  very  desir- 
able ;  but  I  scarcely  think  this  can  be  attained  by  the  means 
proposed. 

Mr.  Resor  : 

The  resolution  is  simply  to  appoint  a  committee  to  inquire 
whether  there  is  not  some  better  way  of  settling  these  con- 
flicting claims  than  by  going  to  law.  I  think  it  is  an  excellent 
proposal. 

Mr.  Greenwood  : 

About  the  time  of  the  last  Exposition,  two  inventors  had  a 
suit  about  a  fluting  machine.  Both  machines  were  so  much 
alike  that  I  suggested  a  compromise,  which  was_  effected.  They 
made  about  $10,000  out  of  a  thing  so  insignificant  as  that. 

Mr.  Jewett  : 

I  think  the  plan  proposed  unwise.  It  seems  to  me  to  be 
going  outside  of  our  legitimate  business,  but  I  should  be  glad 
to  hear  any  arguments  in  support  of  it. 

Mr.  Robertson: 

There  are,  sometimes,  in  conflicting  claims  with  respect  to 
patents  and  designs,  technical  points  requiring  considerable  legal 
experience  to  unravel  and  decide,  yet  I  think  it  will  be  found 
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that  even  these  delicate  points  of  law  might  be  settled  by 
practical  business  men,  who  could  decide  upon  their  justice  and 
merits,  as  well  as  by  going  before  a  Court  of  law  or  equity. 
Common  sense  lies  at  the  foundation  of  law,  but  in  the  legal 
settlement  of  conflicting  claims,  this  element  is  often  overlooked. 

Mr.  Chamberlain  : 

I  think  the  resolution  an  important  one,  but  am  somewhat 
doubtful  of  any  practical  settlement  of  legal  difficulties  by  the 
means  proposed. 

The  following  were  appointed  a  committee  upon  this  ques- 
tion :  Messrs.  Burrall,  Codding,  Burton,  Hill,  Woodward. 

A  motion  was  here  made  to  adjourn  to  9  o'clock  on  Thurs- 
day morning. 

A  member  proposed  an  adjournment  to  3  o'clock  p.  m. 

Mr.  Robertson,  of  ~New  York,  thought  that  time  should  be 
given  Committees  to  prepare  their  reports,  and  suggested  that 
they  meet  at  5  o'clock  p.  m. 

On  the  question  of  adjournment,  Mr.  Olhaber  said  he  hoped 
the  Association  would  reserve  to  themselves  the  afternoon  of 
Thursday.  He  proposed  they  should  adjourn  at  2  o'clock  on 
that  day  to  visit  the  Exposition  building ;  afterward  proceed 
to  Spring  Grove,  and  thence  by  Avondale,  to  the  residence  of 
Mr.  Resor.  Though  the  distance  from  the  city  was  considera- 
ble, the  members  of  the  Association  need  nut  be  alarmed,  as 
vehicles  would  be  provided  for  their  convenience. 

On  motion  the  Convention  adjourned  to  meet  on  Thursday 
at  9  a.  m. 


SECOND    DAY. 


Thursday,  July  11,  1872. 
The  Convention  met  pursuant  to  adjournment.     Mr.  John 
S.  Perry  in  the  chair. 

The  President  : 

I  think  it  desirable,  when  the  roll  is  called,  that  the  members 
representing  one  or  more  firms  should  give  their  own  names. 
We  want  to  know  the  men,  not  in  their  collective  capacity, 
but  as  individuals.  It  is  desirable  that  we  have  a  personal 
acquaintance  with  each  other. 

The  Secretary  then  called  the  roll. 

The  minutes  of  the  preceding  meeting  were  read  and  ap- 
proved. 

Mr.  Robertson, 

On  behalf  of  the  Committee  to  whom  was  referred  the  sub- 
ject as  to  the  best  method  of  securing  the  membership  of  all 
Stove  Manufacturers,  reported  as  follows : 

Resolved,  That  the  Secretary  furnish  the  names  of  all 
Stove  Manufacturers  not  members  of  this  Association,  in  their 
respective  sections,  to  each  of  the  following  named,  who  shall, 
personally  or  by  letter,  solicit  their  joining  the  same,  and 
report  the  result  at  the  next  meeting  : 

Maine  —  Wood,  Bishop  &  Co.,  Bangor. 
New  Hampshire  —  M.  C.  Burleigh,  Great  Falls. 
Somerset,  Taunton,  Mass. —  L.  M.  Leonard,  Taunton. 
Norton,  Mass. —  Miles  Pratt,  Boston. 
6 
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Norwalk,  Norwich,  Conn. —  Watson  Sanford,  New  York. 

Providence,  Olneyville,  R.  I. —  W.  S.  Granger,  Providence. 

New  York  City,  Port  Jervis,  N.  Y. —  Henry  D.  Richardson, 
New  York. 

Troy,  N.  Y.— Charles  Eddy,  Troy. 

Buffalo,  N.  Y.— Jewett  &  Root,  Buffalo. 

Albany,  Hudson,  Schenectady,  N.  Y. —  Samuel  H.  Ransom. 

Philadelphia,  Lebanon,  Montrose,  Tunkhannock,  Scranton, 
Lehighton,  Carbondale,  Providence,  Pa.  —  Charles  Noble, 
Philadelphia  ;  Jesse  Orr,  Reading. 

Beaver  Falls  —  John  B.  Herron,  Pittsburgh. 

Parkersburgh,  Charleston,  New  Cumberland,  W.  Ya.  — 
Benjamin  Fisher,  Joseph  Bell,  Wheeling. 

Cleveland,  Massilon,  Canton,  Defiance  —  R.  P.  Myers,  Cleve- 
land. 

Cincinnati,  Covington  —  Wm.  Resor,  Cincinnati. 

Martin's  Ferry  —  H.  Wells  &  Bro.,  Martin's  Ferry. 

Zanesville,  Marietta,  Harmon,  Barnesville  —  Shinnick, 
Woodside  &  Gibbons,  Zanesville. 

Portsmouth,  Ironton  —  Meeres,  Olhaber  &  Co.,  Cincinnati. 

Terre  Haute  —  D.  Root  &  Co.,  Indianapolis. 

Evansville  —  Blemker,  Tillman  &  Co.,  Evansville. 

Quincy  —  Comstock,  Castle  &  Co.,  Quincy. 

Joliet  —  Grange  Sard,  Chicago. 

Lexington,  St.  Louis,  Mo. —  Giles  F.  Filley,  St.  Louis. 

Louisville,  New  Albany  —  R.  G.  Kyle,  Louisville. 

The  President: 

I  am  happy  to  be  able  to  state,  that  the  number  of  firms 
engaged  in  the  Manufacture  of  Stoves  yet  remaining  outside 
of  the  Association  has  been  reduced  to  sixty-three,  quite  a 
number  of  which  have  promised  by  letter  to  join.  I  do  not 
understand  why  they  have  failed  to  do  so,  but  I  presume  they 
will  at  once,  when  their  attention  is  again  called  to  the  subject. 

Mr.  Jewett: 

Some  firms,  to  wThom  I  have  written,  have  responded ; 
some  have  promised  to  join,  while  others  have  declined ;  but 
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I  think  fully  three-fourths  have  not  replied  to  my  letters ;  I 
fear  that  letters  will  have  but  little  influence  with  such  men  ; 
I  think  they  must  be  seen  in  person  and  labored  with. 

Mr.  Pomeroy  : 

It  was  my  suggestion  that  the  firms  who  are  not  yet  members 
of  the  Association,  should  be  visited  personally,  as  the  most 
efficient  means  of  inducing  them  to  join. 

Mr.  Resor  : 

Would  it  not  be  better  for  the  Committee  to  report  as 
suggested,  and,  after  the  next  meeting,  appoint  an  agent  to 
visit  these  parties,  and  try  the  effect  of  personal  effort ;  I  think 
by  this  means  all  could  be  brought  in. 

Mr.  Robertson"  : 

I  think  the  method  proposed  by  the  Committee  to  be  the 
best.  The  President  has  sent  letters  and  circulars  to  these 
firms,  without  being  able  to  reach  them  effectually.  If  it  is 
found  that  the  method  recommended  by  the  Committee  does 
not  work  successfully,  then  other  measures  might  be  resorted  to. 

Mr.  Jewett: 

I  move,  as  an  amendment,  that  the  President  be  authorized 
to  appoint  a  competent  person  to  visit  each  of  those  parties, 
for  the  purpose  of  inducing  them  to  join  this  Association,  and 
that  this  agent  be  required  to  make  a  definite  report  in  each 
case,  to  be  submitted  at  the  next  meeting  of  the  Association. 

The  President: 

I  suggest  that  these  local  Committees  first  make  a  trial  and 
see  what  they  can  accomplish.  I  have  no  doubt  they  can 
induce  a  large  number  of  these  firms  to  come  in  ;  and,  perhaps, 
after  they  have  exhausted  their  efforts,  the  President  might 
then  employ  an  agent  as  proposed. 

Mr.  Jewett  : 

I  would  suggest,  in  addition  to  the  amendment,  that  these 
Committees  be  requested  to  report  at  the  end  of  two  months 
what  they  have  accomplished. 

The  amendment  and  the  report  of  the  Committee  were 
adopted. 
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The  following  report  was  then  submitted  by  Mr.  Olhaber, 
in  the  absence  of  Mr.  Hill  from  temporary  sickness : 

Cincinnati,  July  11,  1872. 

John  S.  Perry,  Esq.,  President  National  Stove  Manufac- 
turers' Association : 

"  Pear  Sir  —  The  Committee  appointed  to  consider  and 
report  upon  the  present  condition  of  the  Stove  trade  and  its 
future  prospects,  beg  leave  to  report,  that  we  have  given  the 
matter  careful  consideration,  and  Und  that  the  trade  never  was 
in  better  condition  than  at  present.  We  believe  that  the 
present  National  organization  will  be  permanent,  and  that  by 
it,  and  concurrent  action  by  local  organizations,  the  Manu- 
facturers have  been  brought  into  near  relations  with  each  other, 
and,  after  free  expressions  of  opinion  and  exchange  of  ideas, 
all  petty  rivalries  and  misunderstanding  have  been  removed, 
and  the  sectional  strife,  so  disastrous  to  the  trade,  has  been 
abandoned.  The  National  Association  has  been  in  operation 
but  four  months,  and  already  its  good  effects  are  felt  in  every 
quarter.  Manufacturers  all  agree  that  prices  are  approaching 
their  proper  standard,  and  one  of  the  largest  manufacturing 
interests  of  the  country  is  now  rescued  from  a  condition  fast 
approaching  bankruptcy.  We  wish  to  call  attention  to  the 
fact  that  the  stock  of  Stoves  throughout  the  country  has  seldom 
been  relatively  as  small  as  at  this  time.  This  has  been  brought 
about  by  the  decrease  in  manufacturing  last  year,  owing  to 
the  small  margin  of  profits,  if  any,  to  Manufacturers ;  the 
great  fire  in  Chicago,  where  it  was  estimated  that  one  hundred 
and  twenty  thousand  Stoves  were  destroyed,  and  the  excessive 
cold  winter  of  1871-'2.  There  are,  we  believe,  but  few  Manu- 
facturers who  are  fortunate  enough  to  have  a  large  stock  on 
hand,  and  those  we  would  urge  to  be  firm  in  prices.  We 
believe  that  trade  will  not  set  in  as  early  as  in  former  years, 
as  there  is  an  erroneous  impression  among  the  retail  trade  that 
prices  must  decline,  and  they  are  therefore  keeping  orders 
back,  or  else  ordering  only  in  small  quantities.  As  regards 
prices,  it  is  apparent  to  every  intelligent  mind  that  there  can 
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be  no  decline,  but,  on  the  contrary,  an  advance,  owing  to 
the  constant  advance  in  raw  material.  Regarding  the  future, 
every  thing  looks  hopeful.  The  country  never  was  in  a  more 
prosperous  condition.  The  great  influx  of  foreign  population 
will  create  a  large  demand  for  Stoves,  and,  with  unity  of  action 
on  the  part  of  the  Manufacturers  as  well  as  the  dealers,  we 
believe  that  the  Stove  trade  will  again  assume  that  relation  to 
the  manufacturing  interest  of  the  country  which  it  justly 
deserves. 

Respectfully  submitted, 

W.  HILL,  Jr., 
CLEMENT  OLHABER, 
R.  P.  MYERS, 
WALTER  P.  WARREN, 
CHARLES  H.  BUCK." 

The  report  was  unanimously  adopted. 


The  following  report  was  submitted  by  Mr.  Sheppard : 

Cincinnati,  July  11,  1872. 

To  the  President  and  Members  of  the  National  Association 
of  Stove  Founders : 

Gentlemen  —  Your  Committee,  to  whom  was  referred 
certain  matters  alluded  to  in  the  President's  address,  respect- 
fully report :  That  the  increase  in  membership  since  our  meet- 
ing in  March  is  encouraging,  and  we  trust  the  time  is  not  far 
distant  when  all  engaged  in  the  Manufacture  of  Stoves,  will  find 
it  to  their  interest  to  be  associated  with  us.  Your  Committee 
offer  the  following  resolutions  for  the  consideration  of  the 
Association,  and  ask  to  be  discharged : 

Resolved,  That  the  President  be,  and  is  hereby  authorized 
to  procure,  at  the  expense  of  the  Association,  such  clerical 
assistance  as  he  may  require  in  conducting  its  business  and 
correspondence;  and  that  the  appointment  of  a  permanent 
Secretary  be  deferred  until  the  next  annual  meeting. 
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Resolved,  That  the  question  of  freights  alluded  to  in  the 
address  of  the  President,  be  referred  to  a  special  Committee, 
to  report  at  the  next  annual  meeting;  members  of  the  Com- 
mittee to  be  appointed  by  the  President. 

Resolved,  That  local  organizations  be  requested  to  appoint 
Committees  of  reference,  to  whom  all  differences  between 
members  of  the  Association  shall  be  referred,  and  that  the 
address  of  the  Chairman  of  each  Committee  thus  appointed,  be 
forwarded  to  the  President,  without  dela}^,  and  by  him  com- 
municated to  each  member  of  the  Association. 

Resolved,  That  the  Committee  having  in  charge  the  bill 
'  for  the  better  security  of  property  in  Patterns,'  be  requested 
to  urge  the  passage  of  the  bill  as  soon  as  Congress  convenes, 
and  that  the  influence  of  each  member  of  this  Association 
should  be  exerted  to  secure  the  enactment  of  such  law. 

ISAAC  A.  SHEPAKD, 
A.  J.  RED  WAY, 
JOHN  B.  HEREON, 
S.  S.  JEWETT, 
WM.  L.  CLARKE." 

Mr.  Jewett  : 

I  would  like  to  inquire  if  that  resolution  respecting  the 
employment  of  clerical  labor  is  satisfactory  to  the  President. 
It  was  not  thought  advisable,  by  the  Committee,  to  appoint 
a  permanent  Secretary  at  present.  All  the  members  of  the 
Association,  however,  certainly  desire  to  relieve  the  President 
from  any  unnecessary  labor. 

The  President  : 

Since  the  first  of  January  last,  at  least,  one-half  of  my  time 
has  been  occupied  in  performing  the  duties  connected  with 
this  Association,  and  a  very  considerable  amount  of  time  on 
the  part  of  my  clerks,  which  I  have  been  very  happy  to  give, 
and  shall  be  willing  to  continue  the  same,  without  any  charge 
to  the  Association.     [Cheers.] 

On  motion,  the  resolution  relating  to  the  present  condition 
of  the  trade  was  carried. 
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The  resolution  relative  to  the  subject  of  freights  being  read, 
Mr.  Jewett  remarked  :  This  matter  of  freights  is  a  very  im- 
portant one,  and  it  will  be  necessary,  I  think,  to  have  one 
member  on  the  Committee  from  each  prominent  and  con- 
venient point.  The  Committee  did  not  think  it  wise  to  name 
the  number,  but  I  might  suggest  that  any  number,  from  seven 
to  thirteen,  be  appointed. 

The  President  : 

I  would  like  to  inquire  what  those  parties  are  to  do,  in  the 
interval,  relative  to  freights,  who  have  no  Western  Branches. 

Mr.  Jewett  : 

The  'Committee,  in  looking  the  question  over,  found  that 
it  presented  a  good  many  new  phases.  It  is  one  that  will 
have  an  important  bearing  on  the  welfare  of  this  Association, 
and  we  think  it  the  wisest  plan  to  have  a  broad  Committee 
appointed,  to  consider  the  subject  carefully,  and  to  report  to 
the  next  Convention. 

On  motion,  the  second  resolution  was  carried. 

The  third  resolution,  respecting  local  organizations,  being 
read,  was  also  carried. 

The  fourth  resolution,  having  reference  to  a  Committee  for 
better  security  of  property  in  Patterns,  being  read,  was  also 
carried. 

The  following  letters  were  then  read  by  the  Secretary : 

Milwaukee,  July  9,  1872. 
John  S.  Perry,  Esq.  : 

Dear  Sir  —  I  should  enjoy  being  present  at  the  Convention, 
but  shall  be  wholly  unable  to  meet  you  there.  I  had  made 
preparations,  in  part,  to  leave  this  morning,  but  am  prevented. 
The  other  parties  here  could  hardly  be  persuaded  to  go  so  far. 
I  think  a  meeting  at  Chicago  would  bring  them  out.  As  for 
ourselves  we  shall  approve  fair  prices,  short  credits,  and  what- 
ever measures  may  promote  the  interests  of  the  trade. 

Yours  truly, 

SAMUEL  D.  VOSE. 
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Philadelphia,  July  9,  1872. 
John  S.  Perry,  Esq., 

President,  etc.,  etc. : 

Dear  Sir  —  This  company  had  confidently  expected  to  be 
represented  at  the  meeting  at  Cincinnati  on  the  10th  inst., 
and  it  is  with  great  regret  that  we  now  find  it  impossible  to 
attend. 

We  will  follow  your  proceedings  with  interest,  and  will 
endeavor  to  carry  out  the  suggestions  of  the  Convention. 

With  a  hearty  wish  for  the  continuance  of  the  harmony  and 
energy  that  prevailed  at  our  previous  meeting  in  New  York, 
I  am,  sir, 

Very  respectfully,  yours, 

WI.  M.  SPACKMAN,  Pres't. 


Indianapolis,  Ind.,  Jtdy  10,  1872. 
John  A.  Pomeroy,  Esq.  : 

Dear  Sir — Our  Mr.  Delos  Root  intended  to  be  in  Cincin- 
nati to  attend  the  Stove  Manufacturers'  Convention,  and  made 
arrangements  to  go  down  last  night,  but  business  of  great  im- 
portance called  him  to  another  point,  which  he  very  much  re- 
grets, as  he  was  anxious  to  meet  with  the  Convention.  He 
desires  to  say,  that  he  fully  sympathizes  with  the  objects  of  the 
Association,  and  that  we  will  carry  out  any  measures  the  Con- 
vention may  see  fit  to  advise. 

Yours,  etc., 

D.  EOOT  &  CO. 


Ironton,  O.,  July  9,  1872. 
A.  E.  Chamberlain,  Esq. : 

Dear  Sir  —  Your  kind  favor  of  the  6th  instant  reaches  me 
just  at  the  time  I  am  most  busy,  and,  in  consequence  thereof,  I 
am  compelled  to  decline  the  invitation  to  your  regular  meeting 
on  the  10th  inst. 
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I  still  have  a  deep  interest  in  your  business  and  a  warm 
friendship  for  many  of  your  members.  I  wish  you  all  to  have 
a  prosperous  fall  trade,  and  hope  that  prices  may  be  abundantly 
sustained. 

With  kindest  regards  to  all  old  friends,  I  am,  with  many 
thanks,  Yours  truly, 

HIRAM  CAMPBELL, 
ly  J.  H.  C. 

Mr.  Robertson  offered  the  following : 

Resolved,  That  a  verbatim  report  of  the  proceedings  of  this 
Convention,  together  with  the  address  of  the  President,  and 
the  cordial  response  of  Mr.  Resor,  be  published  in  pamphlet 
form,  and  that  a  copy  be  furnished  to  each  member  of  the 
Association. 

Carried. 
Mr.  Fisher: 

There  are  several  Stove  Manufacturers  on  the  river  who  do 
not  belong  to  the  Association ;  we  sell  a  good  many  Stoves 
along  the  river,  and  are  therefore  brought  into  competition 
with  them,  and  if  we  expect  to  hold  our  trade  we  must  make 
concessions  to  their  prices.  I  do  not  like  the  idea  of  this,  and 
should  be  glad  to  have  the  opinion  of  the  Association  on  this 
subject. 

Mr.  Olhaber: 

There  are  certain  parties  up  the  river,  that  will  cut  from  any 
rates  at  which  you  may  offer  Stoves.  It  is  true  they  do  but  a 
small  business,  but  I  do  not  think  there  is  any  remedy  that 
will  reach  that  class  of  men ;  if  we  were  to  offer  to  sell  for 
five  cents,  they  would  immediately  offer  to  sell  for  four  and 
three-quarters.  I  do  not  know  of  any  way  of  meeting  this 
sort  of  competition. 

Mr.  Jewett  : 

It  does  not  seem  wise  to  have  these  petty  questions  of  local 
competition  come  before  the  National  Association.     No  meas- 
ures which  the  Association  could  adopt  would  be  wholly  effect- 
ual, and  it  has  a  tendency  to  lessen  the  benefits  which  might 
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otherwise  be  derived  from  our  meetings.  These  questions,  it 
seems  to  me,  should  be  referred  to  the  local  Committees,  who 
can  do  all  that  the  circumstances  admit  of  to  overcome  the  diffi- 
culty. If  they  are  unable  to  cope  with  it  the  Association 
might  then  give  it  attention. 

The  President  : 

Among  the  subjects  which  I  have  suggested  for  discussion, 
is  "the  probable  effect  upon  the  trade  of  the  dissolution  of  the 
Association."  Some  of  our  members  have  thought  it  unwise 
to  even  intimate  that  such  a  result  was  possible,  and  I  certainly 
do  not  wish  to  believe  that  it  is  so.  I  think  it,  however,  the 
part  of  wisdom  to  look  that  contingency  squarely  in  the  face, 
and  to  weigh  carefully  the  results  that  would  surely  follow 
such  a  disaster. 

Mr.  Filley: 

Since  our  meeting  in  March,  iron  has  advanced  from  six  to 
eight  dollars  per  ton,  and  labor  in  many  places  has  also 
advanced.  The  question  for  consideration  is,  whether  the 
price  of  Stoves  should  not  advance  in  proportion.  Our  prices 
were  predicated  upon  iron  at  $40,  and  it  may  now  be  set  down 
at  $50  to  $55.  I  know  that  my  company  have  advanced  fully 
20  per  cent  upon  the  prices  of  last  year,  and  at  the  present 
cost,  there  should  be  a  still  further  advance. 

The  President  : 

I  question  the  wisdom  of  a  systematic  change  in  the  prices 
at  this  season  of  the  year  by  the  National  Association.  The 
local  Associations  may  make  such  changes  with  propriety. 
The  increased  cost  and  the  active  demand  will  naturally  com- 
pel an  advance  in  our  prices.  There  is  much  to  be  said  on  the 
subject ;  I  should  like  to  hear  what  Mr.  Myers  thinks  about  it. 

Mr.  Myers  : 

I  think  the  Association  should  now  discuss  this  matter ;  I 
am  of  opinion  that  our  prices  are  not  sufficiently  high  ;  and  I 
think  we  might,  with  propriety,  insist  on  a  further  advance 
without  any  injury  to  the  Association.  The  local  organizations 
might,  also,  take  the  matter  in  hand.     At  present  the  retail 


51 

trade  is  looking  for  lower  prices,  and  an  expression  on  the 
part  of  this  meeting  of  the  necessity  for  a  farther  advance 
might  have  a  good  effect ;  but  I  think  the  details  must  be 
arranged  by  the  local  Associations  to  whom  it  belongs. 

Mr.  Pomeroy  : 

I  do  not  exactly  see  how  the  local  Associations  are  to  settle 
upon  prices,  without  some  basis  being  decided  upon  by  the 
National  Association.  It  would  be  impolitic  for  us  to  advance 
ten  per  cent  for  instance,  unless  it  was  done  at  every  point, 
for  if  we  alone  advanced  our  prices,  we  should  only  be  yield- 
ing our  markets  to  others.  Iron  is  not  soon  to  be  lower, 
but,  on  the  other  hand,  indications  are  that  it  will  be  higher. 
I  think,  therefore,  that  an  advance  in  the  price  of  Stoves 
should  be  decided  upon  now.  There  is  at  present  a  greater 
demand  for  iron  than  manufacturers  can  supply ;  no  stock 
has  accumulated,  and  Furnaces  are  receiving  more  orders  than 
they  can  fill.  If  gentlemen  are  of  opinion  that  prices  should 
be  higher,  it  seems  but  right  that  the  National  Association 
should  settle  upon  some  minimum  as  the  basis  for  a  general 
advance. 

Mr.  Filley  : 

This  Association  might  recommend  that  the  prices  for  Stoves 
ought  to  be  based  upon  the  ruling  price  of  iron.  Perhaps  no 
two  houses  have  precisely  the  same  prices,  and  all  that  can  be 
done,  and  perhaps  all  that  is  desirable  to  be  done  just  now, 
is  to  settle  upon  some  price  determined  by  the  present  cost  of 
material  and  labor.  Our  prices  were  based  in  March  last 
upon  iron  at  $40,  which  was  then  fair,  and  we  are  assured 
that  it  was  not  too  much ;  therefore  it  seems  to  me  that  we 
should  recommend  an  advance  upon  that  list. 

Mr.  Warren  : 

The  firm  of  Fuller,  Warren  &  Co.  are  pretty  well  satisfied 
with  prices  as  they  now  are,  though  in  fact  we  are  not  com- 
peting with  the  common  class  of  Stoves.  Nine-tenths  of  our 
manufacture  are  first-class  Stoves,  for  which  we  get  from  nine 
and  one-half  to  eleven  cents  per  pound,  and  the  remaining,  one- 
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tenth,  we  are  not  selling  under  seven  cents.  I  cannot  speak  for 
other  Manufacturers  in  Troy.  It  seems  to  me  that  the  establish- 
ing of  prices  must  be  done  by  the  National  Association.  If  it 
is  left  to  local  organizations  there  will  be  clashing  at  once. 
The  question  of  freights  is  designed  to  equalize  prices  at  con- 
venient points;  that  will  bring  the  matter  down  to  entire 
equality,  so  that  no  Manufacturer  can  say  that  he  can  give 
better  terms  than  others.  Our  present  prices  are  based  on 
iron  at  $40  per  ton,  but  if  iron  remains  at  $50,  there  must 
be  a  further  advance.  I  am  of  the  opinion,  however,  that  it 
would  be  unwise  to  change  the  prices  during  the  present 
year. 

Mr.  Chamberlain  : 

Would  it  not  be  well  to  pass  a  resolution  to  this  effect,  that,  in 
view  of  the  present  high  cost  of  material  and  labor,  there  can  be 
no  decline  in  the  price  of  Stoves  during  the  coming  autumn,  but 
that  there  must  be  an  advance?  I  think  this  Association 
might  adopt  some  such  resolution,  though  I  do  not  advocate 
disturbing  the  existing  prices  at  present. 

Mr.  Jewett  : 

If  such  an  opinion  were  to  go  out  as  the  judgment  of  this 
Association,  I  think  it  would  have  a  good  effect ;  though  I 
think  the  less  there  is  said  to  buyers  about  our  Association  the 
better.  Do  what  you  will,  they  will  consider  this  a  combina- 
tion to  put  up  prices  ;  and  any  thing  we  may  say  to  the  con- 
trary will  have  but  little  effect.  I  would  vote  for  such  a  reso- 
lution as  that  proposed. 

Mr.  Hill  : 

Perhaps  it  would  be  well  to  disabuse  the  mind  of  the  trade 
on  this  subject,  by  letting  them,  see  what  we  do  and  say.  I 
agree  with  Mr.  Jewett,  that  it  would  be  unwise,  perhaps,  to 
make  a  general  advance,  and  I  therefore  think  we  may  safely 
leave  the  subject  to  the  local  organizations.  Some  cf  them 
have  already  put  up  prices  to  a  larger  extent  than  has  been 
done  by  others;  and  some  think  of  still  further  increasing 
their  prices.     Iron  has  gone  on  advancing  since  our  March 
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meeting.  We  hoped  that  the  advance  at  that  time  had  reached 
its  maximum.  Yet  already  iron  is  from  $50  to  $55,  with  the 
prospect  of  being  still  higher.  The  trade  may  therefore  rest 
assured,  that  there  will  be  no  reduction  this  side  ot  January. 
I  think  it  would  be  wise  to  defer  any  formal  advance  in 
prices  until  the  next  meeting,  and  in  the  mean  time  to  leave  it 
to  the  local  organizations. 

Mr.  Jewett  : 

I  think  that  the  question  with  regard  to  the  probable 
advance  in  prices,  ought  to  be  put  into  a  separate  resolution. 

Mr.  Chamberlain  : 

If  such  a  resolution  were  adopted,  a  report  of  it  would 
appear  in  the  papers,  and  go  at  once  all  over  the  country.  I 
am  happy  to  see  that  the  gentlemen  of  the  press  have  made  so 
good  a  report  of  our  proceedings  of  yesterday. 

The  President  : 

I  requested  Messrs.  Thos.  J.  Pope  &  Bro.  to  inform  me  of 
the  present  condition  of  the  iron  markets,  and  will  now  read 
their  report  as  follows  : 

JSTew  York,  July  5,  1872. 

John  S.  Perry,  Esq.,   President  of  the  National    Associa- 
tion of  Stove  Manufacturers,  Albany,  N.  Y. : 

Dear  Sir  —  There  is  is  no  accumulation  of  pig  iron.  Prices 
are  very  firm,  at  50  to  53c.  No.  1  ex.,  according  to  brand.  Lehigh 
iron  is  almost  unobtainable.  Scotch  iron  arrives  freely  and 
prices  are  higher,  47  per  cent  for  Eglinton  to  55  per  cent  for 
Coltness,  are  now  demanded.  Prices  in  England  have  advanced 
15s.  within  two  weeks.  It  now  costs  over  $52  per  ton  to  lay 
down  Eglinton  pig  iron. 

Yours  truly, 

THOS.  J.  POPE  &  BKO. 

Mr.  Jewett  offered  the  following : 

JZesolved,  That  it  is  the  sense  of  this  meeting,  that  a  further 
advance  in  the  price  of  Stoves  is  inevitable  at  an  early  day,  if 
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the  present  price  of  pig  iron  and  other  elements  which  enter 
into  the  cost  of  production,  is  maintained. 

Mr.  Resor  : 

I  am  of  opinion  that  that  does  not  cover  enough. 

The  President  : 

We  should  like  to  hear  from  Mr.  Filley  of  St.  Louis,  on  the 
iron  question.  He  is  one  of  the  largest  Manufacturers  in  this 
country; 

Mr.  Filley  : 

St.  Louis  is  destined  to  be  a  large,  and,  perhaps,  the  largest 
iron  market  in  this  country.  The  manufacturers  there  believe 
that  prices  will  be  higher.  They  do  not  desire  it,  but  outsiders 
are  absolutely  bidding  upon  it.  They  say  that  they  do  not 
desire  to  get  more  than  $50.00  per  ton,  although  they  can  get 
$55.00,  that  price  being  already  offered  by  parties  in  Chicago 
and  other  places,  and  they  report  that  there  is  no  prospect  of 
its  being  lower  during  the  present  season.  St.  Louis  is  furnish- 
ing iron  for  many  furnaces  upon  the  Ohio  river,  including  Cin- 
cinnati, and  I  think  the  opinions  of  the  manufacturers,  with 
respect  to  the  prospect  of  a  further  advance,  are  well  founded. 

The  President  : 

What,  in  your  opinion,  will  be  the  price  of  iron  next  year  ? 

Mr.  Filley  : 

I  believe  that  it  will  be  fully  as  high  as  at  present.  There 
is  no  surplus  produced  in  this  country,  and  the  high  prices  in 
Europe  will  certainly  reduce  the  amount  of  importations. 
There  is,  at  present,  an  absolute  scarcity,  and  it  will  take  two 
or  three  years  to  produce  a  surplus.  There  is  a  great  demand 
from  the  steel  manufacturers.  The  article  of  steel  rails  is  a 
new  and  an  increasing  manufacture  in  this  country.  There  are 
large  steel  works  in  Chicago,  in  Springfield,  in  St.  Louis,  in 
Troy,  and,  I  believe  also,  at  Harrisburgh,  Pennsylvania  ;  and  I 
think  Pittsburgh  also.  In  view  of  all  these  facts,  I  cannot  see 
that  iron  can  be  lower  during  the  next  year. 
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Mr.  Pomeroy: 

A  large  proportion  of  the  iron  they  make  at  St.  Louis  goes 
into  steel  and  rails.  There  is  not  a  large  Furnace  in  the  neigh- 
borhood of  that  city,  that  will  sell  you  a  thousand  tons  of  iron 
to  be  delivered  during  the  present  year.  I  am  a  large  buyer 
of  iron,  and  I  know  we  have  to  put  in  our  orders  three,  four  or 
five  months  in  advance.  All  our  Furnaces  here  have  already 
sold  their  production,  and  Stove  men,  therefore,  may  rest  assured 
that  there  will  be  no  decline  in  prices  this  fall. 

The  President  : 

Pittsburgh  is  a  great  iron  center,  and  the  meeting  would,  I 
am  sure,  be  exceedingly  glad  to  hear  from  Mr.  Bradley  on  this 
subject. 

Mr.  Bradley: 

I  fully  concur  in  what  has  been  already  advanced,  and 
am  of  the  opinion  that  we  shall  have  to  pay  $50.00  per  ton, 
for  pig  iron  next  year.  The  increase  in  the  manufacture 
at  Pittsburg,  will  be  about  one  hundred  and  twenty  thou- 
sand tons.  Some  Furnaces  produce  eighty  tons  of  pig  iron 
per  day,  but  at  the  same  time,  the  consumption  is  so  rap- 
idly increasing,  that  there  is  no  surplus.  You  cannot  con- 
tract with  any  of  these  Furnaces  to-day  for  five  hundred 
tons.  Within  the  last  few  days  the  Cambria  Co.  have  dis- 
posed of  the  whole  product  of  their  Furnaces  at  $55.00.  This 
is  red  short  iron,  which  is  not  used  by  Stove  men,  but  is 
used  for  working  up  into  both  steel  and  common  rails.  I 
think,  therefore,  we  shall  not  purchase  iron  any  cheaper  next 
year  than  at  present. 

Mr.  Wightman  : 

I  am  convinced  that  iron  will  maintain  its  present  high 
price.  I  will  mention  that  a  Company  which  had  contracted 
for  a  thousand  tons  at  $36.00,  have  bought  it  back  at  $50.00 
per  ton.  This  does  not  indicate  that  iron  will  be  lower  at  pres- 
ent. Iron  cannot  be  bought  to-day  in  Philadelphia  at  less  than 
$53.00  per  ton. 
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Mr.  Meaes: 

I  will  say,  on  behalf  of  the  Furnaces  of  the  Hanging  Rock 
region,  that  although  the  Manufacturers  do  not  desire  pig  iron 
to  go  any  higher,  they  nevertheless  believe  that  it  will.  They 
are  selling  freely  at  $54.00  per  ton. 

Mr.  McDowell  : 

As  far  as  my  knowledge  extends,  there  is  no  probability  of  a 
reduction  in  the  price  of  iron  at  present. 

The  President  : 

The  remarks  that  have  been  made,  clearly  show  that  the 
prices  for  Stoves  are  not  in  proportion  to  the  price  of  iron, 
and  that  buyers  of  Stoves  must  not,  therefore,  expect  any 
reduction  during  the  present  season. 

Mr.  Sheppaed  : 

Our  firm  has  contracts  with  three  Furnaces,  and  they  are  all 
behind  in  their  deliveries.  The  President  of  one  of  them 
told  me  within  a  week,  that  offers  had  been  made  of  $54.00 
for  No.  1  iron,  and  that  it  has  been  sold  as  high  as  $55.00. 
There  is  a  scarcity  of  this  iron  in  the  Philadelphia  market,  at 
any  price.  The  President  of  this  Company  stated,  that  they 
were  behind  with  their  contracts,  that  they  had  but  little  iron 
to  sell,  and  would  soon  be  able  to  advance  the  price  to 
$55.00,  which  they  propose  to  do. 

Mr.  Wightman  : 

I  suggest  as  an  amendment  to  the  resolution,  that  there 
should  be  some  reference  made  to  the  present  high  price  of 
labor. 

Mr.  Chambeelain  : 

During  the  present  state  of  excitement,  I  think  it  would 
be  wise  to  avoid  any  reference  to  this  question,  especially  as 
it  is  included  in  the  cost  of  production. 

Mr.  Saed: 

As  iron  has  advanced,  Stoves  should  advance  in  a  correspond- 
ing ratio.  Our  present  prices  are  not  at  all  in  proportion  to 
the  cost. 
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Mr.  Gal  way: 

It  seems  to  me  there  is  some  inconsistency  in  this  resolu- 
tion. It  is  admitted  that  the  present  price  of  Stoves  is  based 
upon  iron  at  $40.00  per  ton,  and  that,  if  no  decline  takes 
place,  Stoves  must  advance  next  February.  Why  not  put 
it  off  for  five  years  instead  of  next  February  ?  I  see  no  reason 
why  the  advance  should  not  take  place  now.  From  all  the 
representations  which  have  been  made,  there  surely  is  no 
prospect  of  a  decline  at  present.  Prices  are  based  on  iron  at 
$40.00,  and  it  is  now  $50.00  and  over.  Why  should  a  rea- 
sonable advance  in  our  prices  be  postponed  ? 

The  President  : 

We  wish  to  give  the  impression  by  the  resolution,  that  iron 
has  already  advanced  $12.00  to  $15.00  per  ton  on  the  prices  at 
which  our  present  rates  for  Stoves  are  based,  and  that,  in 
consequence,  there  must  be  an  advance.  We  cannot  pay 
J$55.00  per  ton  for  iron  and  sell  Stoves  at  seven  cents,  without 
suffering  a  loss. 

Mr.  Sard: 

Why  should  it  not  be  mentioned  in  the  resolution,  that  the 
price  of  Stoves  is  based  upon  iron  at  $10.00  to  $15.00  per  ton 
below  what  it  can  now  be  bought  for  ? 

Mr.  Kyle  : 

The  price  of  iron  at  Louisville,  ranges  from  $51.00  to  $53.00 
per  ton,  which  is  out  of  proportion  to  the  present  rate  for 
Stoves. 

Mr.  Woodward  : 

The  New  England  Manufacturers  are  so  far  from  the  iron 
regions  that  they  are  willing  to  sit  here  as  learners.  I  have 
been  exceedingly  interested  in  the  expression  of  views  by 
members  of  the  Association.  It  is  my  opinion  that  iron  will 
further  advance,  and  that  the  price  next  year  will  be  quite 
as  high  as  at  present.  I  think,  also,  that  the  present  price 
of  Stoves  is  too  low,  and  that  a  further  advance  is  inevitable. 

Mr.  Littlefield  : 

I  think  it  probable  that  there  will  be  a  further  rise  in 
the  price  of  iron  this  fall,    although  I  question  the  wisdom 
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of  committing  this  Association  to  any  increase  in  the  prices 
of  Stoves  at  present.  I  did  not  come  here  for  such  a  pur- 
pose. If  I  did  not  belong  to  the  Association,  I  should  ad- 
vance my  prices  quite  as  much  as  is  now  proposed,  perhaps 
more.  We  hold  ourselves  at  liberty  to  make  such  advance, 
and,  I  may  say,  we  have  sold  more  Stoves  during  May  and 
June,  than  in  the  corresponding  months  of  any  previous  year, 
notwithstanding  the  high  prices. 
The  resolution  was  then  carried. 

Mr.  Codding: 

I  am  a  neighbor  of  Mr.  "Woodward,  who  represents  the 
Taunton  Iron  Works.  In  regard  to  the  prices  of  our  goods, 
we  do  the  very  best  we  can.  We  have  advanced  our  prices 
since  the  last  meeting,  and  our  customers  have  nearly  all 
been  satisfied,  and  they  never  ordered  goods  so  freely  as  during 
the  months  of  March  and  April.  I  think  this  National 
Association  has  been  a  great  benefit  to  our  business,  and  we 
feel  better  for  the  acquaintances  we  have  formed  among  the 
members,  and  are  determined  to  do  our  best  to  sustain  it. 

Mr.  Johnson  — 

Said  he  had  nothing  particular  to  say,  further  than  to  con- 
firm the  sentiments  of  Mr.  Woodward. 

Mr.  Gal w at: 

I  would  inquire,  if  it  would  not  be  well  to  change  the 
by-laws,  so  as  to  enable  us  to  meet  at  some  other  times  than 
in  February  and  July  ? 

Mr.  Bradley: 

With  respect  to  our  next  place  of  meeting,  I  have  a 
word  to  say  in  favor  of  Pittsburgh.  It  is  true  we  have  a 
good  deal  of  smoke  there  on  week  days,  but,  if  any  of  you 
gentlemen  should  happen  to  spend  a  Sabbath  there,  you 
will  find  the  atmosphere  clear  and  bright.  Pittsburgh,  we 
would  have  you  know,  is  something  of  a  place.  [Laughter.] 
We  have  heard  a  good  deal  about  the  production  of  iron  in 
Cincinnati,  but  you  will  have  to  come  to  Pittsburgh  if  you 
want  to  see  the  place  where  iron  is  made,  and  where  it  is  put 
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to  the  manifold  uses  for  which  it  is  adapted.  I  will  say  further, 
that  Pittsburgh  does  not  rely  entirely  upon  iron ;  we  make  steel 
there  also.  During  the  last  year,  more  steel  was  made  at  Pitts- 
burgh, than  the  whole  quantity  imported  from  Europe.  We  are 
also  large  producers  of  glass.  The  moulded  glass  of  Pittsburgh 
manufacture,  took  the  first  premium  at  the  Paris  Exposition. 
Pittsburgh  too,  is  great  on  oil,  being  one  of  the  largest  markets 
in  the  country.  Some  gentlemen  who  have  visited  our  city, 
know  that  it  is  sometimes  very  cold  there,  and  that  we  can  warm 
you  up  with  a  small  quantity  of  real  old  Monongahela  whisky. 
For  these  and  other  reasons,  gentlemen,  we  give  you  a  cordial 
and  earnest  invitation  to  select  Pittsburgh,  as  the  place  for 
holding  the  Convention  in  February  next. 

Mr.  Chamberlain  : 

There  is  a  probability  that  Pittsburgh  and  Alleghany  will, 
at  some  future  time,  be  consolidated,  and,  in  place  of  the  quite 
respectable  village  of  Pittsburgh,  a  city  will  arise. 

Mr.  Bradley  : 

We  are  going  on  with  the  process  of  annexing,  and  during 
the  past  winter  have  taken  in  about  five  miles  of  Polling 
Mills,  containing  a  population  of  thirty-six  thousand  souls. 
[Cheers.] 

Mr.  Hill  : 

With  respect  to  the  time  of  meeting,  I  think  that  January 
and  July  are  the  best  months  for  our  Conventions. 

Mr.  Filley  : 

As  a  great  many  people  leave  home  about  the  1st  of  July, 
would  not  the  middle  of  June  be  more  convenient  for  the 
most  of  us  % 

Mr.  Jewett  : 

I  would  suggest  that  we  hold  our  next  summer  meeting 
about  the  15th  or  20th  of  June,  at  Niagara  Falls.  If  we  get 
there  before  the  Fourth  of  July  the  hotels  will  not  be  crowded, 
and  members  who  are  fortunate  enough  to  have  wives  might 
take  them,  and  those  who  have  not,  might  procure  them  before 
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that  time  ;  in  which  case  we  should  have  a  most  agreeable 
meeting.     I  hope  that  all  will  be  on  hand.     [Cheers.] 

The  President  : 

I  think  that  Pittsburgh  would  be  a  very  desirable  place 
tor  our  next  meeting,  especially  as  the  Eastern  representa- 
tion is  rather  light  at  this  time.  That  meeting  will  be  far 
the  most  important  of  any  yet  held.  We  shall  have  had 
the  benefit  of  a  year's  experience,  and  shall  be  better  prepared 
to  act  understandingly,  and  to  correct  any  mistakes  we  may 
have  made. 

Mr.  Resor: 

I  would  suggest  that  the  time  of  our  meeting  be  changed  to 
the  second  Wednesday  of  January. 

Mr.  Sheppard  : 

The  language  of  the  Constitution  is  somewhat  ambiguous 
with  respect  to  the  time  of  meeting.  When  the  articles  were 
considered,  the  question  of  meeting  in  January  was  pretty 
thoroughly  discussed.  I  think  that  almost  every  member  will 
admit,  that  the  first  and  second  weeks  in  January  are  the  least 
busy  in  the  month,  and  that  there  is  scarcely  business  and  life 
enough  in  any  branch  on  which  to  make  safe  calculations  for 
the  future.  Things  are  very  stagnant  at  that  time,  and  people 
are  generally  more  solicitous  about  settling  up  their  former 
business,  than  launching  out  into  new  things.  I  hope  the 
time  will  not  be  changed  from  the  second  Wednesday  of  Feb- 
ruary, without,  at  least,  giving  it  one  year's  trial. 

The  President  : 

In  some  markets,  the  business  continues  through  the  month 
of  January,  particularly  where  anthracite  coal  Stoves  are  largely 
sold.  I  believe  that  the  second  Wednesday  in  February  will 
be  the  most  convenient  time  for  the  trade  generally. 

The  resolution  to  meet  at  Pittsburgh,  on  the  second  Wednes- 
day in  February,  was  then  put  and  unanimously  adopted. 

Mr.  Resor: 

I  move  that  the  question  of  changing  the  time  of  meeting 
to  January,  be  considered  at  our  next  annual  meeting. 
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Mr.  Filley  : 

While  we  have  discussed  the  question  of  prices  pretty 
thoroughly,  I  think  the  question  of  credits  and  cash  discounts 
equally  important.  Whether  that  should  now  be  considered, 
is  for  the  meeting  to  decide. 

The  President  : 

I  do  not  think  it  would  be  advisable  to  change  the  terms  of 
credit  and  cash  discount  at  the  present  time,  but  it  is  always 
in  order  to  discuss  such  questions ;  and  we  shall  be  very  glad 
to  hear  from  any  of  the  members  on  this  subject. 

Mr.  Whitehead  : 

It  occurs  to  me  that  it  would  be  desirable,  if  any  action  is 
taken,  to  have  the  resolution  so  framed  as  not  to  be  too 
specific,  that  an  opportunity  may  be  given  for  those  to  change 
their  terms  who  may  desire  to  do  so,  and  to  permit  those  who 
have  already  made  terms  to  their  customers,  to  continue  the 
same  during  the  present  year. 

Mr.  Chamberlain  : 

I  believe  the  time  adopted  was  four  months ;  if  any  change 
should  be  made,  I  presume  it  would  be  to  shorten  it. 

Mr.  Hereon  : 

At  our  first  meeting  the  terms  for  credit  adopted  by  the 
Convention  were  four  months  time,  and  one  per  cent  per  month 
discount  for  cash.  There  seems  to  have  been  some  misappre- 
hension with  respect  to  this  discount.  In  some  cases  I  have 
seen  a  deduction  made  of  five  per  cent  for  cash.  According 
to  my  understanding  of  the  resolution  the  terms  are  three  per 
cent  discount. 

The  President  : 

The  resolution  to  make  a  reduction  of  one  per  cent  per 
month  for  cash,  was  found  to  be  impracticable,  and  I  imagine 
no  one  has  paid  much  attention  to  it.  Five  per  cent  discount 
has  been  the  uniform  rate,  and  it  seems  to  me  that  it  would  be 
difficult  to  change  it  at  present. 
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Mr.  Whitehead  : 

We  have  sometimes  sold  on  four  months  time.  If  payment 
was  made  in  three  months,  then  we  discounted  one  per  cent ; 
if  paid  in  two  months,  then  two  per  cent  would  be  allowed. 

Mr.  Tefft  : 

I  think  some  consideration  should  be  given  to  the  subject  of 
prices  for  large  dealers.  Under  the  present  rule,  the  purchaser 
of  half  a  dozen  Stoves  pays  the  same  prices  as  one  who  buys  a 
thousand.  Certainly,  the  large  purchaser  ought  to  have  a 
reduction  made  in  his  favor. 

I  beg  to  offer  the  following : 

Resolved,  That  it  is  the  sense  of  this  meeting  that  large 
dealers  in  Stoves  should  have  a  discrimination  made  in  their 
favor,  say  one  per  cent  on  $1,000.00,  and  one  per  cent  per 
$1,000.00  up  to  the  amount  of  $10,000.00  and  above  that 
amount ;  and  that  no  further  discount  be  made  except  for  cash. 

Mr.  Sard  : 

That  brings  all  dealers  who  buys  $1,000  worth  of  Stoves, 
under  the  denomination  of  large  dealers,  and  would  make 
almost  every  one  on  our  books  subject  to  some  discount.  I 
move  that  no  discount  be  made,  except  to  purchasers  of  $5,000 
worth  per  annum. 

A  Member  : 

Does  the  resolution  mean  that  a  discount  is  to  be  allowed 
upon  a  single  purchase  made  at  one  time,  or  on  a  yearly  pur- 
chase of  that  amount. 

Mr.  Jewett: 

It  means  on  all  of  the  purchases  made  during  the  year. 

Mr.  Resor  : 

I  am  not  in  favor  of  this  resolution ;  I  do  not  think  it  politic 
to  adopt  such  a  resolution  at  this  time. 

Mr.  Chamberlain: 

There  is  another  difficulty  that  presents  itself;  some  Stove 
dealers  make  up  their  price  lists,  and  offer  high  discounts  on 
very  large   purchases;    and  it   seems   to  be  done   with  the 
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view  of  conveying  the  impression,  that  they  are  larger  produ- 
cers than  others ;  and  there  are  parties  who  make  up  their 
price  list  at  eight,  nine  or  ten  cents,  and  then  make  their  dis- 
counts proportionally  large. 

Mr.  Hill: 

It  is  not  worth  while,  I  think,  to  make  any  discrimination 
with  respect  to  the  purchases  of  retail  dealers.  It  seems  to 
me  that  they  all  should  be  served  alike. 

Mr.  Warren  : 

I  move  that  the  resolution  be  laid  upon  the  table. 

Carried. 
The  President  : 

Mr.  Bradley  has  made  some  reference  to  the  subject  of  funds. 
We  have  some  eight  or  nine  hundred  dollars  in  the  treasury, 
and  from  the  fifty  or  sixty  firms  yet  outside,  there  will  be  some- 
things additional  received.  I  do  not  know  what  will  be  the 
expenses  of  this  meeting,  but,  if  they  should  exceed  the  balance 
in  hand,  there  should  be  some  provision  made  for  meeting  the 
deficiency. 

Mr.  Sheppard: 

The  matter  I  believe  is  in  the  hands  of  the  Board  of  Mana- 
gers ;  provision  is  made  for  the  assessment  of  members  of  the 
Association,  and,  if  it  be  necessary  to  raise  additional  funds, 
such  assessment  should  be  made. 

Mr.  Bradley  : 

If  money  is  not  needed  at  the  present  time,  it  may  be  judi- 
cious to  leave  the  matter  till  the  next  meeting. 

Mr.  Chamberlain  : 

I  think  it  appropriate,  that  the  sense  of  this  meeting  should 
be  expressed  in  the  shape  of  a  resolution  of  thanks  to  our 
esteemed  President,  for  his  services  in  furtherance  of  the 
objects  of  this  Association.     I  therefore  move, 

"  That  the  thanks  of  this  Convention  are  due  to  our  Presi- 
dent, for  the  large  amount  of  labor  performed  by  him  since 
our  last  meeting ;  also,  in  view  of  his  generous  offer  to  continue 
those  labors,  thus  relieving  the  Association  of  the  necessity  of 
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employing  a  clerk  to  conduct  the  necessary  correspondence; 
and  also  for  the  able  address  delivered  by  him  at  the  opening 
of  the  Convention." 

Mr.  Pesor  : 

Does  this  make  it  imperative  on  the  President  to  employ  a 
clerk  ? 

Mr.  Chamberlain: 

It  does  not.  I  think  we  should  recognize  the  services  of  the 
President,  and  leave  it  optional  with  him,  as  to  the  employ- 
ment of  the  necessary  clerical  assistance. 

Mr.  Pesor  : 

I  understand  the  point,  but  the  President  has  employed 
much  of  his  own  time  and  that  of  his  clerks,  and  I  purpose 
that  we  pay  for  all  the  clerical  help  that  may  be  required. 

Mr.  Herron  : 

We  have  already  passed  a  resolution,  and  authorized  the 
President  to  employ  such  clerical  assistance  as  he  may  think 
proper. 

Mr.  Hill: 

In  view  of  our  obligations  to  the  President,  I  would  like 
this  resolution  of  thanks  to  pass  without  discussion. 

Mr,  Chamberlain: 

I  suggest  that  we  pass  the  resolution  by  a  rising  vote. 

Unanimously  carried. 

The  President  : 

I  thank  you,  gentlemen,  for  this  cordial  expression  of  your 
feeling.  If  what  I  have  done,  or  may  be  able  to  do,  shall  tend 
to  promote  the  prosperity  of  this  Association,  and  of  each 
member  of  the  same,  I  shall  feel  amply  repaid. 

Mr.  Gal  way  : 

I  would  like  to  inquire,  if  the  resolution  authorizes  the  Pres- 
ident to  put  into  print  what  he  thinks  desirable  to  communi- 
cate to  the  Association.  What  we  need,  it  seems  to  me,  is  a 
monthly  publication,  in  which  all  the  correspondence  of  the 
Association  should  be  given.     If  we  had  such  a  publication  it 
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would  be  a  medium  through  which  the  members  could  express 
their  views  more  frequently  and  effectually  than  can  be  done 
at  our  semi-annual  meeting,  and  besides,  those  of  us  who  cannot 
speak  as  happily  and  eloquently  as  our  President,  might  be 
enabled  to  express  our  views  in  writing  with  some  acceptance. 
There  is  now  published  in  this  city  a  paper  called  the  Trade 
List,  and  I  think  it  possible  that  arrangements  might  be  made, 
by  which  the  Association  could  avail  itself  of  the  same,  in 
order  to  advance  our  special  aims.  I  think  such  a  publication 
would  have  the  effect  of  bringing  into  the  Association  all  those 
Manufacturers  at  present  remaining  outside. 

Mr.  Bradley: 

It  might  be  very  pleasant  to  have  all  the  letters  from  mem- 
bers published,  but  we  must  not  forget  that  it  would  cost  a 
considerable  amount  of  money,  and  we  have  none  to  do 
these  things  with.  The  publication  of  the  proceedings  of  this 
meeting,  will,  I  imagine,  bankrupt  the  treasury,  and  before 
determining  upon  further  outlays,  you  had  better  make  your 
calculations  where  the  money  is  to  come  from.  It  is  easy  to 
throw  out  suggestions  for  doing  thus  and  so,  but  the  President 
and  Treasurer  want  to  know  where  the  money  is  to  be  found. 

Mr.  Pesor  : 

I  have  had  some  little  experience  in  the  publishing  business, 
and  found  that  the  expenses  were  large,  and  that  we  never 
knew  when  they  would  end,  and  finally  had  to  abandon  the 
system.  The  publication  suggested  might  be  useful,  but  I  do 
not  think  it  would  be  well  for  our  Association  to  embark  in  it 
at  .present. 

The  President  : 

I  think  it  would  not  be  wise  to  publish  letters  indiscrim- 
inately. I  have  received  many  that  would  not  read  very 
well  in  print.  It  might  be  advisable  to  publish  a  monthly 
circular  with  reference  to  the  price  of  iron,  and  other  matters 
of  interest.  I  have  done  this  several  times,  and  think,  perhaps, 
it  may  be  continued  with  good  effect,  with  occasional  letters 
and  extracts  from  publications  of  interest  to  the  Association. 
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It  does  not  cost  much  to  publish  150  or  200  copies  of  a 
Circular  occasionally,  and,  if  the  Convention  think  fit  to  leave 
it  to  my  discretion,  I  will  take  the  matter  in  charge. 

Mr.  Bradley  : 

As  far  as  the  information  respecting  the  price  of  iron  is 
concerned  every  member  can  obtain  that  from  the  daily  papers. 
I  am  not  positive  with  respect  to  the  papers  of  Cincinnati  and 
St.  Louis,  but  we  have  a  paper  called  the  Pittsburg  Commer- 
cial, which  gives  the  iron  markets  of  America  once  a  week, 
including  prices  in  the  different  cities,  even  Cincinnati,  St. 
Louis,  Albany,  Troy  and  Philadelphia.  I  do  not  therefore 
consider  it  necessary  to  report  the  various  iron  markets  in  a 
separate  circular ;  it  would  seem  to  me  a  waste  of  money,  when 
the  same  information  can  be  obtained  from  our  daily  papers, 
and  is  accessible  to  every  member  of  the  Association. 

The  President  : 

Our  friends  have  kindly  proposed  to  show  us  some  of  the 
interesting  features  of  the  City,  and  the  beauties  of  the  suburbs. 
I  will  give  you  a  foretaste  of  the  pleasure  in  prospect  by  say- 
ing, that  I  have  already  made  a  partial  excursion  over  the  mag- 
nificent hills  which  surround  the  City,  and  can  assure  you 
that  more  charming  views  are  not  often  to  be  met  with  in  any 
part  of  the  world. 

Through  the  kindness  of  Mr.  Resor  I  have  been  admitted 
into  some  of  the  princely  mansions  which  adorn  these  hills, 
and  can  truly  say,  that  they  almost  vie  with  Palaces  of  the 
old  world  in  their  splendor,  and  in  the  rare,  and  costly  works 
of  art  which  they  contain. 

From  my  own  personal  experience,  I  can  promise  you  a 
cordial  welcome  from  the  ladies  of  Mr.  Resor's  mansion,  whose 
grace  of  manner  and  elegant  hospitalities  I  shall  treasure 
among  my  most  pleasant  memories. 

Mr.  Bradley  : 

In  giving  an  invitation  to  the  members  of  this  Association 
to  visit  Pittsburg,  it  is,  of  course,  understood  that  it  includes 
their  wives  also.  After  what  the  President  has  said,  I 
must  warn  you  that  when   you  come  to  Pittsburg  we  may 
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not  be  able  to  show  you  as  many  works  of  art  in  the  way 
of  statuary,  paintings,  books,  and  so  on,  but  we  may  show  you 
some  other  things  that  perhaps  will  be  quite  as  interesting. 
So  it  is  earnestly  hoped  that  you  will  all  bring  your  wives, 
and  those  who  have  none,  had  better,  after  this  intimation, 
get  them  between  this  and  February.     [Cheers.] 

The  thanks  of  the  Association  were  voted  to  the  Stove 
fraternity  of  Cincinnati,  for  the  cordial  invitations  to  visit 
their  sample  rooms,  and  for  their  friendly  attentions ;  also,  to 
the  members  of  the  press  for  the  accurate  and  impartial  reports 
of  the  proceedings  of  the  Association  :  also  to  Mr.  Chamberlain 
for  his  able  services  as  Secretary. 

The  Chair  will  appoint  as  a  Committee  to  consider  and 
report  to  the  next  meeting  a  plan  for  equalizing  freights 
to  competing  points : 

Samuel  H.  Ransom,  Albany. 

Giles  F.  Filley,  St.  Louis. 

S.  S.  Jewett,  Buffalo. 

W.  H.  Tefft,  Detroit. 

A.  E.  Chamberlain,  Cincinnati. 

W.  E.  Smith,  Boston. 

Isaac  A.  Sheppard,  Philadelphia. 

"Walter  P.  Warren,  Troy. 

Grange  Sard,  Chicago. 

The  committee  appointed  at  the  meeting  of  the  Association 
held  in  March  last,  to  consider  the  expediency  of  petitioning 
Congress  for  a  law  for  the  better  security  of  property  in  pat- 
terns, are  requested  to  continue  in  charge  of  the  subject,  and 
to  take  the  necessary  steps  for  securing,  if  possible,  the  passage 
of  the  proposed  law  ;  they  are  : 

Miles  Pratt,  Boston. 

Charles  Eddy,  Troy. 

John  Abendroth,  New  York. 

W.  L.  McDowall,  Philadelphia. 

Clement  Olhaber,  Cincinnati. 

On  motion,  adjourned  to  meet  at  Pittsburgh  on  Wednesday, 
February  12,  1873. 
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After  the  adjournment  of  the  Convention,  the  members 
were  taken  in  charge  by  their  Cincinnati  brethren. 

Carriages  were  provided  for  their  convenience,  in  which 
they  visited  in  a  body  many  objects  of  interest  in  the  city, 
among  others,  the  new  buildings  in  course  of  preparation  for 
the  Industrial  Exhibition,  of  which  Mr.  Olhaber  is  a  zealous 
and  influential  director.  A  handsome  entertainment  was  here 
served,  amid  much  good  feeling  and  social  converse. 

An  excursion  was  then  made  through  the  beautiful  suburb 
of  Avondale  to  Spring  Grove  Cemetery,  and  from  thence  to 
Clifton,  through  the  magnificent  private  grounds  of  Mr. 
Shoenberger,  Mr.  Probasco,  Bishop  Mcllvaine,  Mr.  Pendleton 
and  others,  to  the  charming  seat  of  Mr.  Resor,  where  the  party 
were  hospitably  received  by  that  gentleman  and  his  esteemed 
family.  An  elegant  collation  was  here  provided,  to  which  the 
guests  did  ample  justice  after  their  long  ride,  and  which  was 
enlivened  by  toasts  and  sentiments  appropriate  to  the  occasion. 

An  hour  or  two  thereafter  was  delightfully  spent  in  roaming 
over  the  well-kept  lawns,  and  admiring  the  evidences  of  taste 
and  skill  with  which  they  abounded. 

The  presence  of  several  distinguished  residents  of  Clifton 
added  not  a  little  to  the  pleasure  of  the  occasion,  which  was 
one  to  be  Ion g  remembered. 

As  the  evening  shades  began  to  fall  upon  those  lovely  hills, 
the  party  bade  farewell  to  their  honored  hosts,  and  by  way  of 
Mount  Auburn  of  happy  memory,  they  returned  to  the  city, 
most  pleasantly  impressed  by  what  they  had  seen  and  experi- 
enced. 

Cincinnati,  its  surburbs,  and  its  agreeable  people,  will  not 
soon  be  forgotten  by  the  members  of  the  National  Stove  Asso- 
ciation. 
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List  of  Stove  Manufacturers,  who  are  members  of  the  National 

Association. 


Wood,  Bishop  &  Co 

Bangor  ...... 

Great  Falls . . . 

Maine. 

M.  C.  Burleigh,  Agent 

New  Hampshire. 

Miles,  Pratt  &  Co 

Boston 

a 

Massachusetts. 

Pratt  &  Wentworth 

Si 

Magee  Furnace  Co 

a 

Boston  and  Maine  F'dy  Co. . . 

a 

a 

Gardner  Chilson 

a 

Dig'u  &  Bos'n 

a 

a 

Plymouth  Iron  Foundry  Co. . 

Plymouth 

a 

L.  M.  Leonard 

Taunton 

a 

a 

Matt.  Ellis  &  Co 

South    Carver 
Stamford  .... 

a 

Stamford  Foundry  Co 

Connecticut. 

W.  S.  Granger  (Cove  Foundry) 

Providence    . . 

Rhode  Island. 

Spicer  &  Peckham 

t( 

a 

a 

a 

Khode  Island  Stove  Works . . 

Pawtucket  . . . 

tt 

Burdett,  Smith  &  Co 

Troy 

New  York. 

<     &    Chi.. 

N.  Y.  &  Illinois. 

tt 

New  York. 

Co-operative  Foundry  Co ... . 

a 

a 

Eddy,  Corse  &  Co 

a 

n 

H.  G.  Giles  &  Son 

a 

«   &*chi!.' 

a 

N.  Y.  &   Illinois. 

D.  E.  Paris  &  Co 

tt 
it 

New  York. 

G.  H.  Phillips  &  Co 

n 

a 

a 

H.  &  H.  S.  Church 

a 
a 
tt 

a 

James  Wager 

a 

Swett,  Quimby  &  Perry 

a 

Hicks  &  Wolfe 

a 
a 
tt 

a 

New  York  . . . 

tt 

Palmer  &  Hicks 

a 

Potter  &  Co 

a 

Foxell  &  Jones 

a 

J.  L.  Mott  Iron  Works 

tt 

a 

a 

Abendroth  Bros 

a 

tt 

u 

a 

Southard,  Robertson  &  Co . . . 

it 

tt 

Richardson,  Boynton  &  Co . . 

a 

tt 

a 

a 
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J.  H.  Keyser   &  Co 

New  York  . . .    New  "! 

N.Y.  &  Troy. 

New  York  ...            " 

a                                     a 

it                                               a 

a                                       a 

Peeks'l  &  N.Y. 

a               a                        a 

Buffalo  &  Chi.    N.Y. 

ITtica   New  "! 

a                                          a 

Rochester " 

a                                     a 
a                                      a 

Albany  &  Chi.   N.  Y. 

a                  a                   a 

,  ,    New  1 

a                                         a 

"      &N.Y. 

u                                         « 
a                                         a 
a                                         a 

«      &  N.Y. 

Burlington . . .    New  ^ 
Phillipsburg..            " 
Erie  &  Chi'go.    Penn. 

Philadelphia. .    Penns 

a  '                        < 

a                                   < 
a                                   t 

a                                        i 

((                                                    i 
11                                                    < 

Reading ( 

Erie ' 

fork. 

Filley  &  Lyman 

Burtis,  Graff  &  Eice ........ 

Gibbs,  Burke  &  Co 

Ely  &  Ramsey 

Black  wells  &  Burr 

American  Stove  Works 

Montrose,  Lent  &  Co 

Hubbell  Bros 

Jewett  &  Root 

&  Illinois. 

J.  S.  &  M.  Peckham 

Russell  Wheeler 

fork. 

N.  Brayer  (Co-op.  Fo'dry  Co.) 

Norman  H.  Galusha 

E.  E.  Sill 

J.  F.  Rathbone  &  Co 

S.  H.  Ransom  &  Co 

&  Illinois. 

S.  B.  McCoy 

fork. 

Van  Wormer  &  McGarvey .  . . 
S.  W.  Gibbs  &  Co 

Treadwell  Stove  Co 

Littlefield  Stove  Co 

Perry  &  Co 

J.  McB.  Davidson  &  Co 
Carbon  Stove  Co 

rersey. 

&  Illinois, 
ylvania. 

Phillipsburg  Stove  Works . . . 
Tibbals,  Shirk  &  Whitehead. 

Liebrandt  &  McDowell 

Am.  Stove  &  Hollow  Ware  Co. 

I.  A.  Sheppard  &  Co 

Th's  Roberts,  Stevenson  &  Co. 
Charles  Noble  &  Co 

Cox,  Whiteman  &  Cox 

Stewart,  Pecerson  &  Co 

Orr,  Painter  &  Co 

The  S.  Erie  Iron  Works 

Johnson,  Black  &  Co 

The  Union  Stove  Man.  Co. . . 

Raymond  &  Campbell 

March,  Sisler  &  Co 

Pittston * 

Middleton 

Limer'k  B'dge             ' 
Rogers  Ford . .             ' 
Pittsburgh  ...              ' 

a                                       t 
((                                       i 
a                                         i 
a                                       ^ 

Fras.  Buck  waiter  &  Co 

A.  Bradley  &  Co 

Mitchell,  Stevenson  &  Co ... . 
J.  B.  Herron  &  Co 

De  Haven  &  Son 

Graff,  Hugus  &  Co 

71 


Bissell&Co 

Pittsburgh  . .  . 

Baltimore 

Port    Deposite 
Richmond  .... 
Wheeling  .... 

a 
a 
a 

Wilmington  . . 

a 

Wyandotte  . . . 
Cleveland  .... 
CI.  &  Chicago 
Cleveland  .... 

a 

Painesville  . . . 

a 

a 

Tiffin 

Columbus 

Cincinnati  . . . 

a 
a 
a 
a 
a 
a 
a 

Dayton 

a 
a 

Steuben  ville .. . 
Martin's  Ferry 
Bridgeport  .  . . 

Zanesville  .... 
Martin's  Ferry 
McConnells'lle 

Beverly 

Indianapolis... 
Evans  ville  . . . 

a 

Pennsylvania. 

a 

Anshultz  &  Co 

Isaac  A.  Shepard  &  Co 

Armstrong:  &  Co 

Maryland. 
a 

Richmond  Architect'l  W'ks . . 
I.  Bell  &  Co 

Virginia. 
West  Virginia. 

a 

a 

Culbertson  and  Fisher 

D.  Lynn  &  Co 

Sweenej^s  &  Co 

a 

H.  F.  Pickles 

Delaware. 

Michigan  Stove  Works 

Wm.  H,  Tefft,  Det.  Stove  Wks. 
J.  D.  Miller,  agt.  Wyand'e  Wks 
Myers,  Rouse  &  Co 

Michigan. 

it 

a 

Ohio. 

Low,  Crowl  &  Co 

Ohio  and  111. 

Cleveland  Co-op.  Stove  Co. . . 
Cleveland  Stove  Co 

Ohio. 

Geauga  Stove  Co 

a 

Perry  Stove  Co 

a 

Victor  Stove  Co 

a 

Woodruff  &  Son 

a 

Ohio  Stove  Works 

a 

Defiance  Stove  Co 

a 

Taplin,  Rice  &  Co 

a 

G.  W.  Gill 

a 

Chamberlain  &  Co 

a 

Gal  way,  Semple  &  Co 

Wm.  Resor  &  Co 

a 
a 

Meeres,  Olhaber  &  Co 

Yourtree,  Hollister  &  Co 

Greenwood  Stove  Co 

Redway  &  Burton 

a 
a 
a 
a 

Pomeroy,  Peckover  &  Co ... . 
Greer  &  Kins: 

a 
a 

Brown  &  Irwin 

a 

Neff,  Bennett  &  Co.... 

a 

Sharp  &  Son 

a 

I.  W.  Gray  &  Co 

a 

Woodcock  &  Bro 

a 

Shinnick,   Woodside  &   Gib- 

a 

H.  Wells  &  Bro 

a 

Cochran,  Bozman  &  Co 

W.  F.Robertson  &  Co 

Delos  Root  &  Co 

a 
a 

Indiana. 

Blemker,  Tillem  &  Co 

Browneller,  Grayville  &  Co . . 

a 

a 
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J.  H.  Poelker  &  Co 

Evansville  . . . 
Rock  Island  . . 

Peoria 

Charleston  . . . 
Bloomington.. 
Quincy 

a 
a 

Chicago 

a 

Louisville 

u 

a 

St.  Louis 

a 

a 
a 
a 
a 

Keokuk 

Leavenworth. . 

Milwaukee  . . . 
a 

a 

Indiana. 

Coulter  &  Proctor 

Illinois. 

a 

A.N.  Bain  &  Co 

a 

Bloomington  Stove  Man.  Co. 
Bonnett  &  Duffy 

a 
a 

a 

Excelsior  Stove  Works 

Collins  &  Burgie 

a 
a 

W.  H.  Whitehead 

a 

Bridgfeford  &  Co 

Kentucky. 

a 

a 

Baxter,  Kyle  &  Co 

Excelsior  Manufacturing  Co . 
Bridge,  Beach  &  Co 

Missouri. 

a 

Buck  &  Wright 

n 

M.  &E.  C.Curtis  &  Co 

Charles  Gage  &  Co 

a 

a 

Western  Stove  Manuf  g  Co . . 

Comstock  Bros.  &  Co 

Great  Western  Manuf  g  Co . . 

Brand  &  Corsen 

it 

Iowa. 
Kansas. 

Wisconsin. 

a 

G.  A.  Abert 

n 

Note.— The  firm  of  Gibbs,  Burke  &  Co.  was  accidently  omitted  from  the  list  of 
members  in  the  last  report. 
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List  of  Stove  Manufacturers  ivho  have  not  joined  the  National 

Association. 


Hinkley  &  Kollins 

Harrison  Eaton 

W.  P.  Ford  &  Co 

Cole,  Bugbee  &  Co 

B.J.  Cole  &  Co 

0.  E.  Sheridan 

Somerset  Co-operative  E'dy. 
Sampson,  Perkins  &  Co. ... , 

Norton  Furnace  Co , 

Union  Furnace  Co , 

N.  L.  Austin  &  Co , 

Richmond  Stove  Co , 

Barstow  Stove  Co , 

Silver  Lake  Foundry  Co , 

G.  W.  Eddy 

J.  Savery's  Sons 

G.  B.  Bull 

Hunt  &  Miller 

St.  John  &  Marvin 

Sanford  &  Clute 

Wm.  Doyle 

John  A.  Goewey 

John  J.  Roeper 

Shantz  &  Keely 

Scran  ton  Stove  Manu'g  Co . . 

Lehigh  Stove  Co 

H.  0.  Silkman 

Sayer  &  Bro 

Lindsay  &  Co 

Benjamin  &  Co 

Garhart  &  Co 

Rosenbeyer,  Light  &  Co 

Wolfe  &  Co 

The  Co-operative  Stove  Co. . 

C.  S.  Despard&Co 

George  Davis  &  Co 

J.  0.  Miller 

Hitchcock  &  Carter 

Kellenger  &  Co 

W.  C.  Davis  &  Co 

Jones  &  Abbott 

A.  T.  Nye&  Son 

J.  H.  Watt  &  Co 

"  10 


Bangor 

Amherst 
Concord 
Lebanon 
Lakeville .... 
Highgate  . .  . 
Somerset  .... 
Taunton  .... 

Norton 

Taunton  . ... 
Norwalk  .... 
Norwich  .... 
Providence .. . 
Olneyville  . . . 

Troy 

New  York  . . 

Buffalo 

Hudson 

Port  Jervis  .. 
Schenectady  . 
Albanv 


Philadelphia . 


Scranton 

Leighton 
Providence  . . . 
Montrose 
Carbondale  . . . 

a 

Tunkhannock 

Lebanon  

Beaver  Falls . . 

a 

Parkersburg , . 
Charleston  . . . 
New  Cumb'ld 
Cleveland 

Massilon 

Cincinnati  . . . 

Zanesville 

Marietta 

Barnesville  . . . 


Maine. 

New  Hampshire. 


Vermont. 
Massachusetts. 


Connecticut. 
a 

Rhode  Island. 
it 

New  York. 


Pennsylvania. 
a 

ti 

u 
a 
a 
a 
a 
a 
a 
a 
a 

West  Virginia. 
a 

a 

Ohio. 


74 


M.  G.  Knox  &  Co 

Portsmouth  . . 

Hanging  Rock 

New  Albany . . 
Terre  Haute . . 

Covington 
Louisville 

Lexington  ..  . 

Columbus 

Ohio. 

H.  Eberhart  &  Co 

a 

Beyer  &  McMaster 

tc 

Martin,  Henderson  &  Co ... . 
F.  H.  Sohman  &  Co 

Indiana. 

R.  L.  Ball 

tt 

Thomas  White 

Illinois. 

William  N.  Moore 

a 

Droge  &  Co 

Kentucky. 

a 

Hackett  Manufacturing  Co. . 
Fischer,  Leaf  &"Co. 

H.  Bakewell  &*Son. . . . 

Missouri. 

Charles  Morrison 

a 

A.  K.  Moore 

Wisconsin. 

D.  Harris 

Georgia. 
a 

Rome  Manufacturing  Co ... . 
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